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C. H. SIMPSON’S General 
Agency renewal income alone 
undoubtedly exceeds the salary 
of the President of the largest 
bank in the State of North 
Dakota—mainly because he has 
stuck seventeen years, first, as 
our Special Agent and later, as 
State Manager of North Da- 
kota, worked hard and suc- 
ceeded. 

Yes, there is a chance for you, 
too, either in Mr. Simpson’s 
or the Company’s organization 
if you will write to 


THE 
MINNESOTA MUTUAL LIFE 
INSURANCE COMPANY 
Saint Paul, Minnesota 
Nowa$133,000,000 Company 


2,500,000 


NEW PROSPECTS EACH YEAR 


That is approximately the number of newly born 
children arriving each year in the United States. 


Think It Over! 


The Summer is here, vacations are close by, and 
consideration of business changes is deferred until 
the Fall. This gives you ample time in which to 
weigh the advantages of life insurance salesmanship 
as against the salaried position in office or shop,—to 
contrast outdoors with indoors, freedom with time- 
clock, income limited only by your industry and in- 
telligence with income fixed by the market price for 
clerical labor, mental broadening with mental stag- 
nation, business prestige with business submersion. 
Consider these things carefully during the Summer 
months, and make up your mind that when Fall 
comes you will enter the larger life. 


The PENN MUTUAL welcomes men and women 
who have ideals, are ambitious, and, above all, who 
are industrious. 


The Penn Mutual 


Life Insurance Company 
Philadelphia, Pa. 


Founded 1847 











iF 
i 


Cc. H. SIMPSON 


Just three 
good openings 
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Springfield, Ill. 
Cincinnati, Ohio 
Grand Rapids,Mich. 
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CONSIDER THIS CONTRACT 


You can read in it satisfaction for your policyholders, 
and for yourself the assurance of a contented clientele. 
Look over and compare these terms: 

Any natural death 20000 095;000 

Any accidental death...............10,000 

Certain accidental deaths...........15,000 


Accident benefits. eeeeeeee . $50 per WLEK 
(Non-cancellable) 


Also Disability Income, Waiver 
Premiums, etc. 


ALL IN ONE POLICY 


' 
af 


Each child is a new prospect for the Juvenile Policy 
of The Lincoln National Life. 

The Lincoln National Life Juvenile Policy is written 
on the lives of children ages 1 day up to 14 years. The 
Payor insurance feature provides for waiver of further 
premiums in the event of the death or disability of the 
father. 

Lincoln National Life representatives always have a 
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fertile field of prospects on which to work, for new ones 
are arriving each day in his community. 


The Lincoln National Life 


Insurance Co. 
“Its Name Indicates Iis Character” 
Lincela Life Building, FORT WAYNE, IND. 
More Than $485,000,000 in Force 











Because your prospect quickly sees its advantages, we have 
named this broad United Life contract “A Policy You Can 
Sell.” In assuring your clientele’s future, it also assures yours. 


There may be an opportunity in your community. If so, our 
Vice President, Eugene E. Reed, will tell you all about it. 
Write him direct—and directly, 


UNITED LIFE 
AND ACCIDENT INSURANCE COMPANY 
reg bs INQUIRE! 


New Hampshire 
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PERFECT PROTECTION 
commands enthusiastic 
approval everywhere 











Almost unknown in the experience of Perfect 
Protection Men are many objections commonly 
influencing the life underwriter’s failure. 


Perfect Protection actually appeals to the man 
who, if canvassed with life insurance alone, 
would say: 


I will talk about anything else but life in- 
surance. 


I am absolutely not interested in life insurance. 
I am single and don’t need life insurance. 


I don’t carry any life insurance and never will. 
I am not ready for life insurance now. 

It’s a good thing if I die, but what if I live? 
Almost incredible, yet, the actual experience 
of Perfect Protection Men the country over 
daily substantiates this impressive fact. 
Why use your energy, time and effort in daily 
breaking down established opinions and con- 


victions when Perfect Protection sweeps into 
the Open Mind ? 


A & h ll : Wechallenge every experienced underwriter to solicit, with Perfect Protection, 
aren ge ten prospects who have previously refused to buy life insurance from him. 





A PERFECT PROTECTION ILLUSTRATION 





Accident—$50.00 every week, payable for one day 
or for LIFE if disabled by any accident. 


Total Permanent Disability by Accident— 
$3,200.00 every year for LIFE if totally and 
permanently disabled by accident. No further 
premiums to pay and no deductions from the 
face of the life policy to offset indemnity so paid. 

Total Permanent Disability by Sickness— 
$3,200.00 for one year if totally and permanently 
disabled by sickness and $600.00 each year there- 
after. No further premiums to pay and no de- 
ductions from the face of the life policy to offset 
indemnity so paid. 





Sickness—$50.00 every week, payable for one day 
or for fifty-two weeks if disabled by any sickness. 


Olid Age—$5,000.00 cash to you at age 65, or 


Natural Death—$5,000.00 cash or a substantial 
monthly income to your family should you not 
survive the age of 65. 


Death by Accident—$15,000.00 cash or $10,000.00 
cash AND a monthly income to your family 
should death result from accident. 








If you are further interested inthis service which accomplishes everything possible for life 
insurance to do, and in addition easily overcomes the cause of the greatest of all sales 
resistance—human selfishness—write today for our booklet:‘‘ Selling Perfect Protection.” 


RELIANCE LIFE 












RELIANCE LIFE INSURANCE COMPANY of PITTSBURGH 
Farmers Bank Building, Pittsburgh, Penna. 


Tue SPECTATOR is Pala eer every Thursday by The Spectator Company, at 135 William Street, New York, Y. Entered as second-class matter June 28, 1879, 
at the Postoffice, New York, N. Y., under the act of March 8, 1879. Tue Spectator, Volume CXIX, Denier IV, July 28; $4.00 per annum. 
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THE SPECTA 


COURT UPHOLDS LAW 


Change From Mutual to Stock Life 
Company is Constitutional 


RULING IN NEBRASKA 


Case Involved Five Organizations — Had 
Dragged For Over a Year 

Omana, NEs., July 22—Five Nebraska com- 
panies are elated over the dismissal in the 
supreme court of Nebraska of the case of 
John Leininger against the North American 
National Life Insurance Company, charging that 
their transformation from a mutual to a stock 
company was illegal. The court held the 
change constitutional. The case has dragged 
for a year and a half, during which time pol- 
icyholders in this company and four other com- 
panies that had transformed since 1913 dropped 
policies mounting into many thousands of dol- 
lars, and much insurance that could have been 
written by these companies went to Eastern 
companies. Attorney Chase, for the defend- 
ants, said the action cost these Nebraska com- 
panies millions of dollars in business. 

The cases of four other companies besides the 
North American National Life were involved. 
The four other companies that had “stocked” 
since the law of 1913 was enacted, were the 
Omaha Life Insurance Company, the North- 
western Life of Omaha, the Equity Life, and 
the American Reserve Life. All have lost 
much business and suffered the lapse of in- 
numerable policies during the year and a half 
the case has been pending, according to At- 
torney Chase. 

“This decision,” said Mr. Chase, “means that 
companies organized under Nebraska laws. will 
be protected by the courts, and will not be de- 
stroyed after they have operated over a long 
period of time for the mere reason that there 
might be a technical inconsistency in the law. 
It means that men with money may now in- 
vest it in Nebraska institutions. 

The supreme court said that the Nebraska 
law affecting the question does not violate the 
due process provision of the State and Federal 
Constitutions because it expressly provides that 
the change shall in no way prejudice or impair 
any right previously acquired or annul or 
change any existing contract of insurance. Due 
process is not intended to control the power 
of the State to determine by what process or 
in what manner rights may be asserted or 
determined so long as the procedure affords 
reasonable notice and a fair opportunity to he 
heard before final determination. A notice by 
mail is held reasonable, since to serve each 
member with a personal, summons or notice 
would be impractical, if not impossible. 

The court further holds that a transforma- 


(Concluded on page 7) 


EMPIRE STATE FIGURES 


James A. Beha to Issue Fire and 
Marine Compilation This Week 


270 STOCK COMPANIES AUTHORIZED 
IN 1926 


Assets, Including Mutuals, Total $2,051,- 
927,395—Increase of $128,734,246 
James A. Beha, Superintendent of Insurance 
for New York, will issue Part I of the sixty- 
eighth report of his department, dealing with 
fire and marine insurance, during the present 

week. 

This volume carries abstracts as well as sum- 
maries of the statements of fire and marine 
companies, Lloyds and interinsurers, and. .is 
prefaced by the Superintendent’s report to the 
1927 Legislature, in the form of text and tables, 
reviewing and summarizing the year 1926. 

The aggregate business of 270 joint stock and 
73 mutual fire and marine companies authorized 
in New York State during 1926, and their con- 
dition at the end of that year, are shown as 


follows: 
Increase 
1926 Over 1925 
Assets, Dec. 31.. 2,051,927,395 $ 128,734,246 
Liabilities 1,170,044,250 84,494,790 
Capital 254,466,548 15,765,215 
Surplus 627,416,597 28,474,241 
Prem’m income for 
year 1,036,159,180 54,372,829 
Total i 1,195,456,200 33,033,872 
Losses incurred.... 527,413,527 18,391,605 
Total disbursements. 1,093,336,114 56,486,547 
11,810,580,024 


Risks written dur- 
317,891,852,501 
16,007,217,698 


In force at end of 
202,860,417,978 

In addition to the above companies, eighteen 
Lloyds and interinsurers show assets of $19,- 
747,889; liabilities of $6,812,918; premium in- 
come, $8,602,433; losses paid, $4,228,919. 

The total fire premiums received in New 
York State during 1926 by joint stock and mu- 
tual companies was $104,953,058; fire losses in- 
curred, $55,362,558. 

Ocean marine premiums received by joint sté¢k 
and mutual companies in New York totaled 
$23,694,029 ; losses incurred, $17,355,510. 

All premiums other than fire and ocean ma- 
rine received by joint stock and mutual com- 
panies in New York, including motor vehicle, 
aircraft, inland navigation, tornado, windstorn, 
hail, sprinkler leakage, earthquake, etc., $36,- 
242,918; losses incurred, $20,568,703. 

Total amount of fire risks written by joint 
stock and mutual companies in New York dur- 
ing 1926, $15,189,504,895 ; an increase of $15647,- 
662,442 over 1925. 

Total amount of all risks other than fire writ- 
ten in New York, $32,777,047,945, an increase 
of $2,088,421,590; of which sum $6,968,215,314 
covered ocean marine risks, a decrease of $1,- 

(Concluded on page 15) 


3 


OR 


MAKES SECOND REPORT 


Francis R. Stoddard Designates Two 
More City Agents 
DATA ON FIDELITY AND SURETY 
RULES IN NEW YORK 


He Suggests 20 Per Cent Commission if 
Dissatisfaction Among Brokers 
Results 


Francis R. Stoddard, former Superintendent 
of Insurance for New York,. and at present 
arbitrator under the New York rules of the 
Conference on Acquisition and Field Super- 
vision Costs for Fidelity and Surety Business, 
last week submitted his second report to the 
committee and designated two more agents, 
Harmon V. Swart and John F. Callaghan, to be 
city agents. In his report, Arbitrator Stoddard 
reviews the existing situation and says that 
“If it develops that the designation of city 
agents causes widespread and deep dissatis- 
faction among the brokers, it might be best 
to abolish the city agency designation entirely 
and to limit all brokers to a 20 per cent maxti- 
mum commission.” 

Mr. Stoddard also recommends the stringent 
examination of all applicants for brokers’ 
licenses and says the companies will be bene- 
fited by doing business only with competent 
brokers. New legislation for this purpose is 
not necessary he adds; all that is required is 
the assistant of the Empire State insurance 
department and the co-operation of the real 
brokers. Outlining some of the factors in the 
case, the report says: 

Some of the applicants who maintain sepa- 
rate departments in charge of specialists have 
offered to divorce their fidelity and surety de- 
partment from the remainder of their busi- 
ness and to have it operated as a separate cor- 
porate entirety. Some of the applicants already 
control corporations which might be utilized 
for this purpose. I have been asked whether 
the applicant would conform to the interpreta- 
tion of city agent as made by me if such cor- 
porations were used. In my opinion the cor- 
poration now transacting a general insurance 
brokerage business which places its fidelity and 
surety business through a corporation controlled 
by the same interests as those who own the 
present corporation does not comply with the 
rules. The formation of such a corporation 
is a subterfuge and does not accomplish a com- 
pliance with the rules. 2 doi , 

I have also received applications for recon- 
sideration from the large general brokers who 
do not maintain separate departments for their 
fidelity and surety business and who believe 
that their ofganizations are capable of perform- 
ing the best possible service to assureds and 
companies alike. For reasons stated at length 
in my first report, all general brokers were 
eliminated by the wording of the qualifications 
furnished to me. by the committee. 

I have heard it stated that some of the larger 


(Concluded on page 27) 
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NOTHER example of the rewards Amer- 

ica offers. for business industry and enter- 
prise may be seen in the life of Alonzo F. 
Herndon, wealthy Atlanta negro, who died in 
that city last week. Going to Atlanta while in 
his early twenties, he opened what was then 
a one-man barber shop which has since grown 
into an establishment that extends an entire 
block from Peachtree to Broad streets and has 
forty-two employees. With the growth of this 
business came additional earnings which were 
invested largely in property until their owner 
was rated a millionaire. 


*x* * * 


AKING a deep interest in the welfare of 

his own race, Mr. Herndon seized upon 
life insurance as one of the best methods of 
encouraging thrift and savings for his people 
and his ideals in this respect finally landed him 
at the head of the Atlanta Life Insurance 
Company, a negro institution, which has of- 
fices in eight States and employs about 700 
negroes. In addition to being president of the 
Atlanta Life, he was president of the South- 
view Cemetery Association and his incomes 
from these posts and from his barber shop 
and other interests brought him a fortune. 


* * * 


EPROSY has been one of the most dreaded 

diseases to which mankind is heir and a 
fund to combat it is now being raised in this 
country. At the head of the movement is 
Governor-General Leonard Wood of the Philip- 
pine Islands who is leading a drive for $2,000,- 
000 which will be used to eradicate leprosy 
from the Islands and lay the foundation for 
the task through research efforts at the Culion 
leper colony. General Wood, in an interview, 
has said that the Philippine government ‘s 
already spending 2 per cent of its revenues for 
the maintenance of the Culion colony and can 
do no more without assistance from the 
American people. Darwin P. Kingsley, presi- 
dent of the New York Life Insurance Com- 
pany, is a member of the New York commit- 
tee for the drive. 


* * * 


NDICATING the results possible in the 

fight against leprosy, General Wood said 
that about 5200 persons are now under treat- 
ment at Culion and continued: 

“We have sent a great many home as cured 
of late. In the last six years approximately 
1000 have been fully cured of leprosy at Culion. 
There are about 12,000 ‘lepers in the Philippines, 
half of whom have come to Culion for treat- 
ment. At least 4000 of these are receiving the 
full treatment daily and the results have been 
exceedingly encouraging.” Life msurance com- 
panies all over the world will watch the new 
developments at Culion with intense interest. 


F this business of rioting in New Jersey 
court rooms-keeps up, casualty companies 
may find it necessary to put a denial of liability 
clause in accident policies, to be effective when 
injuries are come-by under such circumstances. 
The towns of Westmont and Ashland have re- 
cently been the scene of comic-opera disturb- 
ances that, none the less, resulted in. several pe- 
culiar discolorations on civic physiognomy. 
a ae 
T seems that the modern practice called “pet- 
ting” is at the bottom of the affairs, and the 
rampant youth of New Jersey is resenting mu- 
nicipal interference with its automobile maneu- 
vers. In the melee at Ashland police used their 
sticks with more vim than accuracy, apparently, 
and even threatened the crowd with revolvers 
in a disorder that started when a youth was ar- 
rested for speeding, the charge later being 
changed to driving without a registration card. 
Evidently the arms of the law were not strong 
enough, for the State police had to be called 
in, though by the time they arrived exhaustion 
had lain low the combatants. 
* * & 
H, well! These children must have their 
moments, but it’s time the police of this 
country took off their kid gloves in handling 
mobs. A mob is a wild beast that only under- 
stands the training fork. Once under way, it 
requires wholesale devastation to check it, but 
if a few individuals are made to suffer while 
the beast is yet lashing its tail, the pounce may 
be prevented. It’s too bad that now and then a 
single person has to be sacrificed, but there is 
no reason for permitting the breakdown of a 
system because of a little squeamishness. If 
those Jersey police had had the courage to use 
their revolvers, someone might have been hit, 
but nearly 200 others would have realized that 
a mob is a dangerous thing of which to be a 
member. The lesson is a valuable one in these 
days when, in the East at least, very little more 
than’ a pencil lying on the sidewalk is needed 
to draw the “rubbernecks.” 
x ok x 
UST when I thought the summer had done 
its worst to struggling insurance journalists, 
I find yet another disaster come upon us. Miss 
Marion Page, secretary to James A. Beha, 
Superintendent of Insurance for New York, 
leaves tomorrow on a vacation of five weeks’ 
duration. It’s no disaster for her, but think of 
us! OS. ee 


f beat meanest burglar has been found again! 
This time he broke into the temple of “The 
Four-Square Gospel” in Los Angeles when, 
shame upon him, Aimee McPherson was in 
Alton, Ill. Of course, there are those nasty 
people who say that the burglaries were in 
reality embezzlements, but that has not been 
proved as yet. What Aimee apparently really 
needs is a good casualty company to guard her 
temple while she sees the United States. 


4 i 


HAT intrepid champion of the “peepul” 

against the “interests,” ex-Mayor John F. 
Hylan of New York City, appeared before the 
Transit Commission hearing recently armed 
with mysterious papers and impressive looking 
tomes containing evidence, he declared, of con- 
spiracy on the part of the transit companies, 
the administration and Mr. Untermyer to wring 
higher subway fares out of the pockets of the 
outraged public. Obviously he, John F. Hylan, 
watchdog of the poor, was going to spoil the 
party. Commissioner Gilchrist, who presided, 
was a bit gruff with his uninvited guest, and 
Mr. Hylan retired, at length, on the threat of 
forceable eviction. 

But it is not to be expected that so staunch a 
fighter as Mr. Hyan would give up the ghost 
after having trained so faithfully for a come- 
back. The transit affair was merely a warming- 
up bout. A few nights later the old gladiator 
climbed into the ring at a mass meeting in 
Queens to voice his protest against the state- 
ment by the Legislative Commission to Revise 
the Tenement House Law that flimsy, wooden 
houses in Queens were a fire menace. 

“This is propaganda to help the insurance 
companies get increased rates, which they are 
now trying to get in this section,’ shouted Mr. 
Hylan. “There is not nearly the fire hazard 
here, where the houses are well built and far 
apart, as there is in Manhattan, where the 
houses are old and close together.” 

The majority of the critics at the ringside 
were agreed that the old punch was lacking. 
He threw the “propagandas,” the “interests,” the 
“capitalists’ conspiracies” with all his vaunted 
speed, but the steam behind them simply wasn’t 
there. “He’s only a shell of his former self,” 
one veteran reporter was heard to mutter, 
sadly, 

At any rate, there is no question but what the 
ex-mayor could learn a thing or two about 
comebacks from Jack Dempsey. A little ar- 
rangement with Mr. Rickard, for example, 
would be advantageous. There were less than 
fifty persons at the meeting. 

x Ok x 


HAT are the rewards of perfection in the 

fire insurance business? The Fireman's 
Fund has just pulled up the ladder on an agency 
which hasn’t registered a single loss in twenty- 
three years. It was run by James A. Flint, at 
Pony, Mont., a boom town, and though most of 
the residents have decamped and the agency’s 
premiums don’t run over a hundred dollars an- 
nually, still, I think for sweet sentiment’s sake 
they might have kept it in the fold. 

kok Ox 

HAT’S in a name? A former agent for 

the Westchester Fire has deserted the 
selling ranks for the “stink of the inkpots,” and 
will take over the Seattle managership of the 
“Underwriters Report.” His name is J. W. 
Shakespeare. 
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TERMINATIONS BY SURRENDER 
AND LAPSE 

N 1926, not only did the lapse rate of 

twenty-nine of the older and leading 
life insurance companies of the United 
States advance, but the surrender ter- 
mination rate, as well, rose to a point 
higher than in any year, save one, since 
1917. When one considers the intensive 
work undertaken by leading insurance 
companies. both individually and _ col- 
lectively, in an effort to conserve the 
great volume of life insurance which is 
annually inscribed on the companies’ 
books by agents, this increase in the ter- 
mination rates of both of these avenues 
of waste is particularly hard to under- 
stand. 

These results seem hardly compatible 
with those which might be expected from 
the successful advances which have char- 
acterized every other department of the 
business. For ‘as we review the. year 
1926, managers of life insurance com- 
panies evidenced.greater competency than 
ever before. Life insurance fieldmen 
were better educated. and better able to 
permanently sell their product. The 
American public had a better understand- 
ing of the practical application of life. in- 
surance benefits. Prosperity was..the 
keynote of the country’s economic in- 
dustrial activities, and certainly conserva- 
tion and economy were glorified from,the : 
nation’s capitol. 

From the apparent results, one might 
be brought to feel that this increase in 
the lapse evil is due, in a certain mea- 
—Copyright, 1927, by The Spectator Company, N. Y. 


sure, to some of the present attempted 
remedies. Many life insurance officials 
neglect the weapons used by managers 
in the days when the successful struc- 
ture upon which life insurance is built 
was in the making. They seek easement 
from the troubles of their business rather 
by a multiplication’ of boards, bureaus, 
and associations whose. varied activities 
to a large extent, neutralize each other. 
Their researches become so meticulous 
that their efforts are spent in a maze of 
their own findings and they cannot see 
the woods for the trees. Again, the 
training and education of agents along 
the writing of program insurance may 
have led to rearrangements of existing 
contracts which have caused some poli- 
cies to be recorded as lapsed or surren- 
dered, when other policies were issued in 
substitution therefor, so that there was 
no actual loss of business by such trans- 
actions. 

On another page of this issue are 
shown two tables, one giving “The Per 
Cent to Mean Policies in Force of Ter- 
minations by Lapse of Twenty-nine Life 
Insurance Companies from 1906 to 1925, 
Inclusive,” year by year, as well as the 
four quinquennial ratios and the ratio for 
the entire twenty years; the second table 
shows the per cent of terminations by 
surrender for the same companies 
for the same periods. It is noted that 
in 1926 the lapse ratio for the compa- 
nies was 3.34 per cent, which is 25 per 
cent higher .than in. 1925, although .23 
per cent lower than in 1924. The lapse 
rate for the entire twenty-year period 
was 3.37 per cent, seemingly indicating 
that conditions in 1926 were practically 


normal, possibly a trifle below normal; 
but in considering the twenty years indi- 
vidually, it is noted that the 1926 ratio- 
exceeds fourteen of the 20 years shown. 
It is further noted in connection with this 
increase that it is not applicable to one 
particular company, but that eighteen of 
the twenty-nine companies in the table 
show a higher lapse rate. 

The surrender termination rate for 
1926 was 1.73 per cent, which is .06 per 
cent greater than in 1924 and 1925 and 
.03 per cent more than in 1923. In fact, 
since 1916 the rate has: been surpassed 
but once. In regard to this rate it may 
be noted that fifteen of the individual 
companies show higher rates than in 1925, 
while two show the same rates. 

In evaluating the results shawn in the 
table, many factors have a bearing on the 
results of the individual companies. To 
call attention to these, the following 
paragraphs should be noted: 

The table considers only the ordinary 
business of the companies. The three 
companies which transact industrial as 
well as ordinary business include with 
their ordinary policies their intermediate 
business. These policies, being for 
smaller amounts, experience a much 
higher lapse rate than regular ordinary 
policies; further, the number of policies 
involved being much greater has the ef- 
fect of increasing the lapse ratio for the 
entire group of companies. Group in- 
surance is excluded from the records of 
those companies transacting this class of 
business. The normal lapse rate of life 
and endowments varying, companies spe- 
cializing in either class have their rate 
affected thereby. Rapidly growing com- 


RESULTS IN.1926 
Termination Termination Termination Revived Net Rate of 









Total (29 companies) ........--+-+ee0e 


Insurance Termination 


Companies by Expiry bySurrender by Lapse 
. % % % , % 

Ms 22ds cr c5t 0S 3S Fak 2B sh oe + 8 3.76 2.12 7.38 0.17 13.09 
no gaily Rifai ner Rage 0.17 1. 2.60 0.35 4.38 
* *Connecteut General ci ce ce ec cece pete ccc eces 0.63 2.57 5.82 0.29 LS 
Connecticut Mutual. ......-.22ee-eeerereeeee 0.40 . 1.84 3.13 0.11 5s 

Equitable, N. V..... 0.0 eect ee cece cece eecees 1.53 1.88 4.15 0.21 
Equitable, Ia. ....... cece cece rere tec eeeee 0.52 1.71 3.53 0.31 5.45 
CMMI. © Cccacec evan aet-onhams oV eaeaee ae ae 1.04 2.15 3.74 0.21 6.72 
EOE COPEL OTTO er ee te Le Ce 0.98 1.89 2.72 0.12 5.47 
John, Hancock........06-seeeeerecereeesrcees 0.07 2.12 3.48 0.42 5.25 
DE, < oc occcckscetvesuiigeocent ene gn 0.73 3.47 3.94 0.35 7.79, 
Massachusetts Mutual...........eeeeeeeeeees 0.38 2.20 1.73 0.31 3.99 
Metropolitan. 2.22... ccc ccc ecees 0.05 2.00 3.71 0.90 4.86 
Michigan Mutual 0.58 2.32 6.87 0.27 9.50 
Mutual Benefit.......... 1.21 1.61 0.80 0.02 3.60 
Mutual) N.Y... 2. ccc cece creer ccecccers 0.87 1.91 2.46 0.08 5.16 
National Life, Vt 0.63 1.65 1.93 0.19 4.02 
New England..........0cceeceescerececeeees 0.48 1.58 1.60 0.13 3.53 
New York +... cc ccc dcccncccccccvcccccccccege 0.75 1.39 3.44 0.13 ¢-< 
Northwestern Mutual.........----+-eeeeeeees 0.91 1.11 1.27 0 = sae 
Pacific Muttial. . 2. occ cc ccc cc ccc cc cecovcccce 1.57 2.36 3.67 0.32 3 

Penn Mutual. .......0 cece cece cc evsveceeee 0.93 1.66 1.83 0.05 4. 
Phoenix Mutual... .....-.ceeee er cececraceere 1.02 2:15 2.33 0.05 5.45 
Provident. Mutual. ........----eeeeceeeeceeee 0.17 2.64 2.25 0.44 4.62 
Prudential ........ccccsccccecscccecccecccces 2.06 0.91 3.38 1.33 5.02 
State Bssttal.,..cccessaneneeseceessccccs sets °-= a es Her :S 
Ghion Central. Cc aeeaaal 0 ‘81 2 26 2 09 0.22 4. o4 
Union ceases Life cane Ane 2 RO, «8 0.79 1.70 6.71 1.15 8.05 
0.90 1.73 3.34 0.49 5.48 





Editorial 








panies, because terminations by ‘lapse 
arise principally from policies léss ‘than 
three years in force, ate likely. to show 
a high lapse rate. Some companies’ by 
granting extended insurance on surrender 
policies classify results of writing off 
of this insurance as téfmination by ex- 
piry. Some companies ‘consider policies 
as terminated ‘by surrender or lapse im- 
mediately upon the ‘expiration of the 
grace period, and if these policies are re- 
newed they are classified as revived. 
Other companies do not classify policies 
as terminated by surrender if they are 
revived before the end of the year. In 
order that further study of the results 
obtained may be made, the supplementary 
table on Page 5 shows the percentage of 
terminations by expiry to mean number 
of policies in force of the companies tab- 
ulated for the year 1926, and also the 
rate of policies revived to mean number 
of policies in force. The terminations by 
expiry,‘of course, include all strictly term 
policies. 

Companies which grant surrender 
values at the end of the first year have a 
lower lapse rate than companies not 
granting such values till the end of the 
second and third years. 





“A REAL OPPORTUNITY” 
HE first quarterly report of Police 
Commissioner .Joseph A. Warren, 
of New York, has just been submitted to 
Mayor James Walker of that cty. Fully 
summarized on another page of this issue 


of Tue Spectator, the report indicates »« 
a remarkable reduction in crimes, par- & 


ticularly hold-ups involving sums of 


money in excess of $1000, and is of wide- 


spread interest to insurance companies. 


A. decrease of 10 per cent in grand 


larceny cases from the second quarter of 
1926 is observed for this year in the re- 
port which, in addition to crime statistics, 
notes the fact that 228 persons were killed 
and 10,807 injured in New York this year 
by automobiles. 

Dealing ‘with the situation as it affects 
cases of grand larceny, the report makes 
a valuable comment as follows: 

In this connection it may be well to point 
out that it is in the matter of curtailing auto- 
mobile thieves -and pickpockets that the police 
have a real opportunity to exercise methods of 
crime prevention. The second quarter of 1927 


shows a decrease in automobile thefts over the. 


corresponding period of. 1926 of 10 per cent; 
in pickpocket cases, a decrease of 75 per cent. 
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NYLIC INCENTIVES and AIDS TO SUCCESS 














+e NYLIC . CLUBS... 


THIRTY YEARS AGO the New York Life founded its 
D. S. O., the $200,000 CLUB, as an incentive to Distin- 
guished Service. It also provides every candidate with a 
definite, minimum, self-imposed task and _yard-stick. 


and Quarterly business is credited $500 and $250, 
per $1000, only as each premium instalment is paid. 


[ Term insurance does. not count. Semi-annual | 
Every year since its foundation this Club has played an important part in 
the growth of hundreds of earnest agents. 


Its greatest service has been to inspire average agents to 
reach, and remain on, a plane of success, 


Last year 930 Nylic agenis qualified for the $200,000 
CLUB with a total paid production of over 312 Millions 
and 236 of these agents paid for $400,000 or more. 


The CLUB has grown so large that the TOP CLUB, requiring a mini- 
mum of $400,000, has tecently been established. 


To those capable of still bigger things the TOP CLUB offers another 
incentive of LEADERSHIP with special honor-rewards of the Presidency, 
5 Vice-Presidencies-At-Large and 12 Departmental Vice-Presidencies for 
those who head the great list. 


Annual Educational Conferences for Club members furnish inspiration as 
well as practical sales-and-service information. 


Club membership helps the agent’s 
mental attitude and his professional 
equipment, while the larger pro- 
duction helps his pocket-book. 





Is it any wonder that, meas- 
ured by usual standards, 
Nylic agents are industrious, 
persistent, satisfied and 








happy? 
NEW YORK LIFE INSURANCE CO. . = 
346 BROADWAY, NEW YORK Oe ae ree 


DARWIN. P. .KINGSLEY, President old Madison Square Garden 
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CO-OPERATIVE AGENCY 
PLAN 





Idea Developed in Darby A. Day’s 
Office 





BUSINESS DETAILS EXPLAINED 





Profits Divided Between Solicitors, Em- 
ployees and General Agents 

Cuicaco, Itu., July 26—The recently an- 
nounced co-operative agency plan of Darby A. 
Day, Chicago general agent for the Union Cen- 
tral Life, has attracted nationwide attention in 
the field as evidenced by the large number of 
inquiries asking for further details. 

Mr. Day has prepared a special statement 
which goes into detail about the plan that be- 
comes effective when the Day Agency moves 
into its commodious quarters in the Bankers 
Building, now being completed. 

Mr. Day explains that a Delaware corpora- 
tion was formed so that the general agent’s re- 
lations with the company would not be dis- 
turbed, and a contract was entered into with 
that corporation whereby the profits of the 
agency are turned over to the general agent at 
the end of each year to be divided 40 per cent 
to the salesmen and employees interested and 
60 per cent to the general agent. 

To create a more genuine interest on the part 
of the participants a working fund is supplied 
by the corporation, 40 per cent to be subscribed 
by the agents, the maximum amount allocated 
to anyone being $1000 and the minimum $100. 

The funds supplied by the agents are to bear 
interest prior to the distribution of profits, “thus 
the agent who contributes any sum may regard 
it as an evidence of good faith in his participa- 
tion in the conduct of the agency,” Mr. Day 
said. 

The following example was cited to show 
how the profits would be divided: 

Assuming that the contribution of the agents 
should be $20,000 and the agency should net 
$20,000 for the year, the distribution would 
be made thus: 60 per cent, or $12,000 would be 
paid the general agent and $8000 would be avail- 
able for distribution. A holder of a $1000 
share, having contributed one-twentieth of the 
agent’s fund, would be entitled to 5 per cent of 
the $8000 or $400. This, then, would be di- 
vided into three parts of $133.33, one being a 
cash dividend, another remaining in the work- 
ing fund for the ensuing year to become inter- 
est bearing and participating and the third go- 
ing into a fund for division according to pro- 
duction of new business. 

Thus if the agency produces $15,000,000 and 
the agent produces $300,000 his portion of the 
total would be 1/50 or 2 per cent. One-third 
of the 40 per cent equals $2,666.66 and 2 per 
cent equals $133.33, giving him a production 
dividend of this amount or a total of $266.33 


and a participating certificate of $133, giving 
the agent $1133 as a basis for the following 
year’s calculation. 

When the agency fund arrives at a point 
where no further contributions are necessary 
and becomes self-sustaining then no further 
certificates of participation will be issued and 
the third part thus reserved at the beginning 
will be payable to the agent in cash. 

Because the general agent’s contract is termi- 
nable his contract with the corporation must 
necessarily be terminable at his discretion and 
upon his return to the agents of the funds de- 
posited by them with the rate of interest agreed 
upon and their share of the profits accrued and 
undivided. 


LITIGATION OVER ESTATE 
Murdered Attorney Carried $365,000 of 
Life Insurance 
St. Louis, Mo., July 25.—All of the $365,- 
000 life insurance carried by Clifford M. Hicks, 
St. Louis attorney and speculative financier who 
was murdered the night of April 30, last, is 
now involved in litigation or payment with- 

held by the insurance companies involved. 

The International Life Insurance Company 
in which Hicks carried policies with a face 
value of $150,000 on July 13 filed an inter- 
pleader suit in the St. Louis Circuit Court to 
determine to whom payment of $35,000 under 
three policies should be made. The company 
offered to pay this money into court for award. 

There are eight conflicting claims of rela- 
tives, business associates, companies in which 
Hicks was interested and creditors for this in- 
surance, and the insurance company desires to 
be protected by a court order in the payment 
of the insurance. 

The National Life Insurance Company of 
Vermont is resisting the collection of $175,000 
of insurance on Hicks, while the Prudential 
Insurance Company of America has also filed 
an interpleader suit asking the court to decide 
to. whom $15,000 in insurance should be pad. 


Missouri State Life Men Will Meet in 
San Francisco 

St. Louis, Mo., July 25.—Practically the 
entire official family of the Missouri State Life 
Insurance of St. Louis will move to San Fran- 
cisco for the three-day convention of the com- 
pany’s Quarter Million Club to be held in San 
Francisco on August 1, 2 and 3. 





Court Upholds Law 
(Concluded from page 3) 
tion from the mutual to the stock basis is not 
such a fundamental departure from the busi- 
ness for which the company was organized as 
to prevent its being made without the consent 
of all members, where the articles of incorpora- 
tion reserved the right of amendment. 
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WILL VISIT AMERICA 





Prof. Alfred Manes Coming to Study 
Progress of Insurance in the 
United States 





IS WELL KNOWN AMONG ACTUARIES 





German Insurance Authority Has Been 
Active at International Congresses 
of Actuaries 


Professor Alfred Manes, LL.D. D., Ph.D., of 
Berlin, Germany, who is well known to Ameri- 
can actuaries, will arrive in New York next 
month, and will visit some of the principal in- 
surance centers in this country, such as Hart- 
ford, Albany, Philadelphia and Washington. 
His purpose is to study the progress of insur- 
ance in the United States. 

Dr. Manes is lecturer on insurance at the 
University of Berlin and at the Commercial 
High School, Berlin, and for a quarter century 
has been president of the German Society for 
Insurance Science. He became personally 
known to numerous American actuaries in 1903, 
through his participation as interpreter in the 
proceedings of the third International Congress 
of Actuaries at New York, when Dr. Manes 
bebgan his contributions to THe Specrator. He 
has published many works upon insurance sub- 
jects, one of the most widely known of which is 
the Versicherungs-Lexikon (Insurance Encyclo- 
pedia). Dr. Manes was in touch with many 
American actuaries during the sessions of the 
International Congress of Actuaries at Lon- 
don a few weeks ago, where he was elected one 
of the secretaries of the Presidium. He will re- 
ceive a cordial welcome from his many friends 
in America. 


MAKES NON-MEDICAL CHANGE 
Canada Life Raises Limit from $5000 to 
$10,000 
The Canada Life Assurance Company, To- 
ronto, has just announced that it has raised its 
limit on non-medical life insurance from $5000 
to $10,000 in accordance with the following con- 

ditions : 

If the applicant has been medically exam- 
ined for this company within two years and 
has not subsequently applied on a non-medical 
form, and if the amount of new insurance ap- 
plied for, together with that already in force, 
does not exceed $20,000, then the company will 
consider new insurance on the non-medical 
form, provided the amount of the new applica- 
tion does ont exceed $10,000. j 

If the applicant has not been medically exam- 
ined for this company within two years, the 
amount of insurance that the company will is- 
sue on the non-medical basis in any one year 
on male lives shall be limited to $5000; in any 
two years to $7500, and in any three or more 
years to $10,000; and further, in no case shall 
the new insurance applied for, together with 
that already in force (medical and non-medi- 
cal), exceed $15,000. 
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Missouri State Life Insurance Co. 


M. E. Singleton, President 
Three Quarters of a Billion Before the Year Ends! 
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"$700,000,000:! 


HE Missouri State Life is proud of its 35 years; proud of its record 
T of achievement, and especially is it proud of its present position in 

the list of America’s great insurance Companies. It is one of the 
leaders—and one of the fastest growing Companies in the Country. Its 
business has more than doubled in the past five years. Its assets have 
nearly trebled. 


The Company today has more than $700,000,000.00 of life insurance in 
force. It is the largest life insurance Company in the great southwest. 
The spirit of progress which characterizes the Missouri State Life and 
which is responsible for its remarkable growth is the result of broad 
vision and wise management. ‘The men who control the Missouri State 
Life are men of wide experience, men who are accustomed to big scale 
business—great Commercial and Industrial leaders of the Country. 


It is this spirit of progress that has made the Missouri State Life the 
great, outstanding Company that it is—A great Company daily growing 
greater. 


"4 years’ growth of the 
A Missouri State Life 


Home Office, Saint Louis 
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ELECTED PRESIDENT 


Francis L. Brown Heads Rockford 
Life 


HAS BEEN AN OFFICER SINCE 1910 


Company’s Sound Progress Largely Due to 
His Ability 

Francis L. Brown, vice-president and secre- 
tary of the Rockford Life Insurance Company, 
Rockford, Ill., has been elected president of 
the organization to fill the vacancy caused by 
the death of P. A. Peterson. The new presi- 
dent, in addition to his other duties, will con- 
tinue to act as general manager of the com- 
pany. 

Mr. Brown joined the Rockford Life in 1910 
as agency director and, in 1918, became its sec- 
retary and general manager. Subsequently he 





Francis L. Brown 


was made vice-president. When Mr. Brown as- 
sumed the general managership of the company, 
the amount of insurance in force was $5,007,538, 
while the premiums during 1918 totaled $147,- 
021. It is indicative of his success in handling 
the affairs of the company that the Rockford 
Life now has insurance in force, as of Decem- 
ber 31, 1926, of $21,772,517 and the premiums 
last year amounted to $525,606. The total in- 
come in 1926 was $643,888 and payments to 
policyholders aggregated $177,170. The insur- 
ance gained during the year rose from $1,948,- 
074 in 1922 to $3,522,758 in 1926 and the com- 
pany is making steady and conservative pro- 
gress. In 1918, the Rockford Life was doing 
business in three States, while now it is operat- 
ing in fifteen States. 

Mr. Brown, originally agency director of the 
company, has always maintained a keen inter- 
est in, and understanding of, the field problems 
of the agents, organizing production clubs, etc. 
One of these, the $100,000 Club, went on a trip 
to Yellowstone Park on July 23. The mem- 
bers making the journey numbered 28. 

Insurability—Prognosis and Selection 

Concerning the valuable new book by Dr. 
H. W. Dingman, entitled Insurability—Prog- 
nosis and Selection, just published by The 
Spectator Company, John S. Thompson, mathe- 





matician of the Mutual Benefit Life of New- 
ark, writes: “As I read the book in its early 
stages in manuscript, I do not think it would 
be fitting for me to express any opinion upon 
it, which, however, quite apart from any small 
thing I had to do in connection with it, would 
be entirely commendatory. It should fill a long 
felt want in the library of all practical insur- 
ance men.” 


ECHO OF SNYDER-GRAY CASE 


Prudential Denies Liability Under Life 
Policies 


The Prudential Insurance Company of 
America, Newark, has brought suit to cancel 
the life insurance policies it carried on the life 
of Albert Snyder, for whose murder Mrs. Ruth 
Snyder and Henry Judd Gray are now await- 
ing execution. 

The complaint attached to the papers filed in 
the New York Supreme Court last week, says 
that one policy for $5000 and one for $45,000 
are involved, the latter having a double indem- 
nity clause. The Prudential alleges that Mr. 
Snyder paid no premiums personally; that he 
never received the policies; that he either did 
not sign the application or that the applica- 
tion was obtained without his knowledge and 
without his intention of applying for the cov- 
erage; and that he did not know of the exist- 
ence of the policies. The company sets fortn 
that it did not learn of the facts until after the 
murder and that Mr. Snyder never received 


the policies himself. It therefore repudiates 
the transactions. 

Premiums amounting to $1652 were tendered 
to Mrs. Snyder on June 6, but were refused and 
her attorneys are now moving for a dismissal 
of the Prudential’s complaint. It will be re- 
called that Mrs. Snyder, who was found guilty, 
with Gray, of the murder of her husband, has 
a young daughter who would probably benef#t 
from any estate left. The court, sitting on 
Monday of this week, reserved decision. 

Incidentally, it is understood that Henry 
Gray, now in the death house at Sing Sing, is 
keeping up the premium payments on his $15,- 
000 life insurance. 


Death of Dr. Arthur A. Hamerschlag 


Dr. Arthur A. Hamerschlag, president of the 
Research Corporation of Carnegie Institute of 
Technology, died in New York city last week 
at the age of 60. 

A noted educator and research worker, Dr. 
Hamerschlag was known to many life insurance 
men and was a close friend of Dr. John A. 
Stevenson, second vice-president of the Equit- 
able Life Assurance Society of the United 
States, New York, who has described his many 
achievements and who said of him: 

He was a man of vision, a clear thinker, and 
he put into practice many educational reforms 
long before the theory of these reforms had 
been enunciated by other educators. For 
example, there is little doubt that the great 
advance in life insurance training is the result 
of the vision and courage of Dr. Hamerschlag. 














SUPPLEMENT TO FIGURES OF LIFE COMPANIES—FIRST SIX MONTHS OF 1927 


Name of Company 








Business Paid for First Six Months 
1927 1926 


Business in Force July 1 
1927 1926 


American Nationa], Tex.............cc0c. 133,076,000 108,690,000 423,969,000 342,951,000 
Business Men’s Assurance, Mo............ o 13,811,214 11,643,641 41,308,087 31,747,984 

g SUG ti‘(“‘i‘ét woumee. iG -.cacuees 
OE Se Pre & FESR EOP ee o 62,077,905 53,479,987 652,373,449 572,730,030 

g 6,237,900 10,114,200 67,657,262 51,328,368 
Comitihin MEMRGO oo. oe .< ce ses ola Sa keld eo eae 10,567,457 10,233,395 97,230,136 85,282,741 
CCIE DRO 56 w'e bk Weiae nh eae ee bo ee 378,550 512,750 pS 8 | ee Derr ee ey 
Conservative Life............ 3,206,535 2,635,257 23,038,602 20,890,297 
Excelsior Life...... 7,726,905 8,241,679 72,643,373 66,010,196 
Farmers National..... = 4 4,275,000 3,150,000 38,800,000 35,907,283 
Farmers Union Mutual. ............ccee. 970,500 1,472,000 7,488,750 6,150,750 
Mr RO ara e ia no ccal a Oéaw wn a 0 abrw cine ae Oe o 1,655,145 1,190,475 13,078,728 10,734,145 

g 1,724,202 2,370,850 8,664,893 7,384,651 
GEOERE WAT AION. «5.606.656.6660 6 6, 6.ni0-06 68 . 1,483,271 1,923,019 25,229,949 24,938,743 
BN aco § careickcnaaapls Be aae nee 0 Seek. ", F cbadeuee's py te eet we 

g 0 fe Ee ee pS ee mere 
po ES 2 1 a meee eee arr ne tie fe SOP e 35,070,235 SGC iC taweoae:) | FSi eee 
Indianapolis Life... ‘ 9,069,575 7,672,255 68,600,000 58,240,000 
La Fayette Life.... ; 2,828,690 1,888,421 24,657,552 22,650,651 
Se SO ee Ce ee eee re eee 5,546,399 6,663,285 55,053,155 51,236,689 
APRN CAR OG CM oreo Sine coors i eee e eam o 1,865,650 1,268,072 117,242,907 111,540,222 

t 3,752,641 4,250,384 201,075,900 189,982,381 
NE TRGAROUOR «5&0. 6 6b wide oh wetw Aco 63,964,198 60,483,950 480,449,329 429,695,626 

g pS Ee 3,722,500 1, ,500 
WURLTAMONOE 2:55 ed Skvsais eras Caled c Hee 9,284,572 7,199,000 90,252,027 78,820,624 
SINE HMRI eae ic alo alvine be Gbee ww di 4,955,500 4,637,310 46,520,850 43,599,109 
EMG! BOUMORE., 65a dco geet daveb eee rs ae 114,965,743 127,768,042 2,156,566,149 2,028,713,144 
memeuas Late, COMOOD ¢ « occinc dace median dice 26,229,187 22,443,415 371,602,139 338,956,250 
Se CN ono So veo cine w we de be. bore 3,425,420 3,936,216 36,528,069 33,383,923 
WOW POLE. TALS... 00 fee ic dbicdeneeasescene ©) —<\eeeee 0) es 478,000,000 504,000,000 
UOTE EUs 6 5 5 ore Foiled on cia s0-8 oe 554,000 319,750 1,219,500 ,000 
Moctnern Lite, Camila. <6 a ceci ccc cess 6,980,168 2,510,908 37,724,444 28,764,161 
PE NG 9:6 civic dekencatoeeds cues 2,828,673 2,699,866 35,105,934 30,914,918 
a A er rere 7,077,875 7,278,095 66,000,000 61,585,000 
CRN OMRON So. oe dwscoip ic nawwidy bac 4,202,514 3,089,968 34,813,134 30,768,852 
Oe ie le bie ae 45,600,000 48,413,574 646,860,000 608,384,546 
I RMN ire. 5 ods ot go + prank ole da ieee we 5,173,092 4,718,128 46,208,957 42,515,214 
pe ey ee ee ee eee o 6,320,020 6,462,131 77,528,840 73,898,530 

g 31,350 84,450 331,700 ,400 
ee oe eee eo arr eee 2,477,647 2,927,641 34,250,876 33,998,694 
MOCO Ra) ons oe bb -0.0% cows &S oclates 13,858,606 11,979,092 75,967,602 71,963,929 
EO a ee rae pe ere ee 574,732 865,317 22,529,543 20,732,312 
pS rr ee are eer 1,633,230 1,115,150 4,594,884 2,428,690 
EEO PAUMANL IN; Modo. gneve geas becm 10,909,007 10,230,977 103,642,631 91,473,300 
SCMEMIOR TIGR. 6. 5.0.5! o5 Sain w ted Reo eee oO 7,524,907 6,069,413 52,739,517 45,318,500 

g 1,019,500 637,000 5,633,600 1,105,500 
Teachers Ins. and Annuity............... 1,982,303 1,805,904 22,156,025 19,005,049 
ORGG TAREE 555 65 aac Be nie ech od ow vale 970,219 1,161,750 4,930,558 3,780,592 
Une ee eee ee eee See ee TAG os > ees na sneer e eee? 
United Life and Accident................. 5,087,130 6,578,038 50,311,811 47,313,240 
WIEKGE I IRUOIDE . 5. tbc owces ee ge sas cste cere o 2,895,794 2,690,798 10,419,803 9,777,897 

g 65,000 223,500 653,000 574,500 

o Ordinary. g Grotip. i Industrial. +t Written. 
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Building a Sed Foundation 
for the Contracting Industry 


HE PARABLE of the man who built his house on the sand finds 
a counterpart in the contractor or builder who essays to carry 
on a successful business without the security of adequate insurance 
protection. 
Contracting is an uncertain enterprise at best. Whether it is an in- 
dustrial plant, a public building, a highway or a bridge that is to be 
built, just one unfortunate occurrence may handicap or even ruin. 
the contractor. 
But thanks to insurance, the wise contractor may stabilize his affairs 
by eliminating many of the uncertainties. 


The /Etna Plan e fEtna Protection a 











The #tna Plan providesasystematic method For Contractors 
of surveying a contractor’s business and mak- Life Accident Health 
ing recommendations which, if followed ee. 
= é x - Riot and Civil Commotion 
will safeguard him against all insurable Safe Burglary Paymaster Robbery 
hazards. Safe Deposit Box 
Fidelity and Surety Bonds 
Furthermore, the Aétna-izer can supply the —, — 
* ° ublic Liabill 
policies and bonds which are deemed nec- Sualovent Liability 
essary to protect his contractor-client’s Workmen's Compensation 
: Check Alteration and Forgery 
business. \ ET iZE 
It Certainly Pays to be an FEtna-izer! ‘) 


/ETNA LIFE INSURANCE COMPANY 


and affiliated companies 


/ETNA CASUALTY & SURETY CO. AUTOMOBILE INSURANCE CO. 


of Hartford, Connecticut 
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PER CENT TO MEAN POLICIES IN FORCE OF TERMINATIONS BY LAPSE OF TWENTY-NINE LIFE INSURANCE 














PER CENT TO MEAN POLICIES IN FORCE OF TERMINATIONS BY SURRENDER OF TWENTY-NINE LIFE INSURANCE 


Names or Compantes| 1907 


July 28, 1927 
Ave. (29 companies). 











Connecticut Mutual.. 
Equitable, New York 
Equitable, Des Moines 
Guardian, New York.. 


Home Life........... 
Massachusetts Mutual 


Metropolitan....... 
Mutual of New York. 


National Life....... 
Northwestern Mutual 


Pacific Mutual...... 

Union Central........ 
Union Mutual......... 
United States......... 


Mi eee 


Phoenix Mutual.. 
Provident Mutual 


Mutual Benefit...... 
New England. 

New York.... 

Penn Mutual.... 
Prudential....... 
State Mutual.... 


Michigan Mutual.. 


Connecticut General. 
John Hancock....... 


Aetna Life..... 
Berkshire 











Names or Compantzs| 1907 
Northwestern Mutual 
Ave. (29 companies). 


John Hancock 
Pacific Mutual...... 


Manhattan. .. 


Home Life........... 


Equitable, Des Moines 
Guardian, New York.. 


Connecticut Mutual... 
Equitable, New York... 


Union Central......... 
Union Mutual. ....... 
United States......... 


Phoenix Mutual. . 
yo eee 


Provident Mutual 
State Mutual.... 


Prudential....... 


Penn Mutual... . 
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NEAL BASSETT, President JOHN KAY, Vice-Pres. 


FIREMEN’S INSURANCE COMPANY OF NEWARK, N.]J. 
THE GIRARD F. & M. INSURANCE CO. OF PHILADELPHIA, PA. 
MECHANICS INSURANCE CO. OF PHILADELPHIA, PA. 
NATIONAL-BEN FRANKLIN FIRE INS. CO. OF PITTSBURGH, PA. 
SUPERIOR FIRE INSURANCE CO. OF PITTSBURGH, PA. 
CONCORDIA FIRE INSURANCE CO. OF MILWAUKEE, WIS. 
CAPITAL FIRE INSURANCE CO. OF CONCORD, N. H. 


Western Department 
H. A. CLARK, Manager 
844 Rush Street 
CHICAGO, ILL. 


Newark, N. J. 


LOYAL TO PRINCIPLE--TO LOYAL AGENTS, LOYAL 


A. H. HASSINGER, Vice-Pres. 


HOME OFFICES: 
Philadelphia, Pa. 


Pittsburgh, Pa. Milwaukee, Wis. Concord, N. H. 


WELLS T. BASSETT, Vice-Pres. 


Pacific Department 
W. W. & E. G. POTTER, Managers 
60 Sansome Street 
SAN FRANCISCO, CAL. 














Security Mutual Casualty Company 


December Thirty-First, 1926 


ASSETS 

Bonds and Stocks (Market Value)............. $7,465,665 .00 
MIE oes Ce ica se Phe -o sa hialedve 'oiba Wie 30,000 .00 
Accrued Interest on Investments.............. 101,665 .74 
Comhtevitank endiOMies ..c. isd ccvistiscccceee 1,199,252 .06 
Premiums in Course of Collection.............. 399,390 .22 
Deposit with Workmen’s Compensation Board, 

Province of Manitoba...........'.....cecee. 2,444.91 


$9,198,417 .93 


LIABILITIES 
Net Special Reserve for all Liabilities.......... $5,894,895 .79 
Jf Se Si ae Se ere are 611,616 .08 
Reserve for Taxes and Expenses............... 39,554.69 
Unabsorbed Premium Refund declared (Not paid) 42,351.37 
ope ty FES hee ee eo eee re 2,610,000 .00 


$9,198,417 .93 
Unabsorbed Premiums Returned to Policyholders 
SUMMED MOET ose ke oe bs x ole d cigsoc bie wis sioner $8,000,000 .00 


Fundamentally Right Economically Operated 
Financially Sound 


HENRY W. IVES & COMPANY 


75 FULTON STREET NEW YORK 
UNDERWRITING MANAGERS 
FOR THE UNITED STATES 
FOR EXCESS AND REINSURANCE 


OUR FACILITIES 
Treaty or Facultative and or Excess for Automobiles, General and 
Elevat tor 
Workmen’s Compensation 
Fidelity and Surety and Robbery 
Burglary, Theft and Larceny 
Personal Accident and Health 
Water Damage 
Property Damage including Liability 
Self-Insurers Catastrophe 











EXCEPTIONAL OPPORTUNITY 








‘in California or other Western 
States for responsible men who 
wish to engage permanently in 


life insurance field work. 








Address M. F. Branch, Manager of Agencies 


CALIFORNIA STATE LIFE 


J. Roy Kruse, President 
SACRAMENTO 
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FIRE INSURANCE 





FIRE LOSS PERCENTAGES 





Survey Shows Relative Reduction in 
Past Five Years 





TOTAL BILL CONTINUES TO MOUNT 





Increase Slight, However, in View of 1926 
Building Aggregating $6,870,000,000 
Figures proving that the relative fire loss in 

the United States has been lessened during the 
past five years, as a result of improved struc- 
tural methods and the increased use of steel, 
terra cotta and other incombustible materials, 
as well as fire prevention education, have been 
made public by the National Terra Cotta So- 
ciety. The Society’s statement says: 


The Society has maintained that the fire pro- 
tection and prevention campaigns of the past 
decade have been of marked effect in curtailing 
the size of the national ash-heap as it relates 
to burnable values, despite the current record 
losses of about $560,000,000 a year. The inves- 
tigation just completed bears out this conten- 
tion. 

Last year, for example, the total of inciner- 
ated wealth showed an advance of but two- 
tenths of one per cent—virtually no change— 
notwithstanding an addition of $6,870,000,000 in 
building values alone, not to mention commodi- 
ties, furnishings and other “contents.” 


In 1922, the aggregate of new construction, 
amounting to $4,330,000,000 showed a gain over 
the previous year of 41 per cent, while the fire 
loss increase was but 2.2 per cent. The fol- 
lowing year there was a 10 per cent augmenta- 
tion of building investment and only 5.7 per cent 
in fire destruction. 

Since then, as the tabulation below discloses, 
like changes have been seen, and the 1926 fire 
loss was practically stationary as compared with 
1925. Further than this, the building total of 
last year was 123 per cent greater than that 
for 1921, while fire damage was a mere 13 per 
cent larger. 


The fire claims listed cover destroyed con- 
tents of buildings as well as impairment of the 
structures themselves and for all occupancies— 
including residential and business—this item 
amounts probably to 40 per cent of the whole, 
leaving 60 per cent for buildings alone. If con- 
sideration is given to this point, the betterment 
of conditions is even more noteworthy. 

On a 60 per cent basis, the fire losses re- 
ported in 1921 represented 9 per cent of the new 
construction total; in 1923 they were equivalent 
to 6.7 per cent and to only 4.8 per cent in 1926, 
as shown below: 

These figures make it clear that there has 
been a progressive improvement in the national 
burning rate in its relation to created wealth, 
and if the cumulative aggregate of building 
values is examined, the picture is still more 


encouraging. During the six years under con- 
‘sideration, for instance, the new ¢tructures 
added to those already standing were worth 
$30,974,000,000, whereas the total of destruc- 
tion by fire came to but $3,206,348,858. 


UTAH FIRE INSURANCE 
State May Transfer Risks to Non-Board 
Companies 

SaLt LAKE City, Uta, July 23—As a result 
of a demand for an increased premium, the 
State of Utah may transfer its fire insurance 
risks to non-Board companies. This was in- 
timated during the week by Secretary of State 
Crockett, who said the State had been offered 
a lower rate by non-Board companies than the 
old rate. The State, however, was not seeking 
a lower rate, but it did object to an increase. 
The official said they would dislike to transfer 
their business to other companies, but he said he 
had no fear but that there were just as strong 
and reliable companies outside the Board as 
within it. A conference between the Board 
and state officials is to be held in the next few 
days. The insurance, covering about $6,000,000 
worth of property, expires on August 1. 

The rate for the past three years has been 
50 cents per $100, and the underwriters now ask 
65 cents. The increase is based on the heavy 
losses during the period, which totaled $27,- 
269.70, compared with $27,778.50 in premiums 
received. 


$500,000 for Alarm Systems in Indian- 
apolis 

INDIANAPOLIS, IND., July 26—Acting on rec- 
ommendations made by the National Board of 
Fire Underwriters, following a survey of In- 
dianapolis some time ago, the board of public 
works has approved the expenditure of nearly 
$500,000 for the installation of a new Game- 
well fire alarm and police alarm system. An 
ordinance calling for a bond issue to provide 
the money has been introduced in the city coun- 
cil. It is planned to erect a small building to 
house both systems on ground already owned 
by the city. 


Ohio Auto Underwriters Will Meet in 
March, 1928 

The annual meeting of the Automobile Un- 
derwriters Club of Ohio will be held, in 1928, 
at Columbus, according to an announcement 
just made public, and the theme of the con- 
vention will be “Tracing Stolen Cars Through 
Alarm Card Service.” 








60% of Losses 


Inc. Over Total Inc. Over _in Relation to 

“New Building Values Previous Year Fire Losses Previous Year New Building 
BL $6,870,000,000 4% *$560,549,000 2% 4.8% 
ih SE ee 6,600,000,000 24% 559,428,858 1.8% 5.0% 
tS ie 5,337,000,000 9% 549,962,000 2.6% 6.0% 
Lb fa are res 4,769,000,000 10% 535,373,000 5.7% 6.7% 
pe 4,330,000,000 41% 506,541,000 2.2% 7.0% 
it Lee ee 3,069,000,000 es 495,406,000 9.0% 


*f. W. Dodge Company figures. 
t Estimated, 





FORMING CONVENTION 
PLANS 





Executive Committee of Agent’s Asso- 
ciation to Meet in Atlanta 





WELFARE OF MEMBERSHIP IS MAIN- 
SPRING 





Commission Concession to Travelers Fire 
Continues to Rouse Resentment 

The executive committee of the National 
Association of Insurance Agents, which meets 
in Atlanta, Ga., on August 19 and 20, will con- 
sider plans for the coming convention in New 
Orleans and will also discuss the commission 
concession made by the Eastern Underwriters 
Association to the Travelers Fire Insurance 
Company which is continuing to create much 
dissatisfaction in agency circles. 

Subjects to come before the committee also 
include local board advertising, the single-in- 
terest automobile policy, agency qualification 
laws, automobile clubs and public relations. It 
is further expected that there will be a full 
summarization of the situation in those States 
which have adopted the Association’s eligibility 
standard of membership. 

Program arrangements for the New Or- 
leans convention, which meets on October 17, 
18, 19 and 20, are largely in the hands of the 
executive committee, indications being that 
special attention will be given those problems 
that have vexed the National Association mem- 
bers. It is a foregone conclusion that a large 
part of the program will be devoted to ad- 
dresses and discussion topics such as will be 
calculated to aid agents in increasing their own 
incomes and conducting their personal insur- 
ance affairs. 

With the marked increase in activity look- 
ing toward the entry of automobile clubs into 
the insurance business via the mutual and recip- 
rocal route, it will be recalled that the reso- 
lution of the American Automobile Association, 
favoring the idea, is in the hands of the Na- 
tional Association’s executive committee from 
which at least an echo of it is likely to emerge 
at the New Orleans gathering. This resolution 
did not actually come to the direct attention 
of the American Automobile Association mem- 
bers, since it was tabled in committee, but the 
situation is such that the National Association 
of Insurance Agents feels it must actively re- 
sist the efforts of professional organizers who 
seek to profit by having the automobile clubs 
of the country enter the business of insurance. 


Adds Independence Fire to Office 
The Kenneth Watkins Corporation, general 
agents at Detroit, Mich., for the Potomac Fire 
and the Stuyvesant Insurance Company, has 
added the Independence Fire Insurance Com- 

pany, Philadelphia, to the companies it has. 
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In Force 
Over 
$113,000,000 


Harry L. Seay, 
President 
Clarence E. Linz, 
V. P. & Treas. 
H. B. Seay, 
Vice Pres. 


P. N. Thevenet, 
V. P. & Secty. 


P. V. Montgomery, 
V. P. & Actuary 


















We have something to offer in the way 
of a general agency that is very attractive 
to find with an old, conservative life com- 
pany. It will pay anyone interested to in- 


vestigate. All communications confidential. 


Address Box 54, THE SPECTATOR, 
135 William Street, New York. 











Equitable Life and Casualty Insurance Company 


OFFERS: The public the greatest value on the market including, Life time 
benefite—dividends—non-prorating and non-cancellable features—Backed 
by a second to none claim paying reputation. 

To real producers, high first commissions, substantial renewals and bonus. 
Exceptional unity for district mnagaesr now in Illinois, Kentucky 
California and Colorado. 


360 North Michigan Ave., Chicago, Illinois 














THE PURITAN LIFE 


of PROVIDENCE, R. I. 


Operates in just two states, Rhode Island and Con- 
necticut. Non-Participating insurance. Extra inter- 
est dividend granted under settlement options. No 
double indemnity. No monthly Income in event of 
disability. Waiver of premium only. Company’s 
practice makes new benefits retroactive for old policy- 
holders so far as possible. Agents contracts upon 
salary basis direct with company. 











Great American 
Insurance Company 


Choose Choose 
<- NewPork 
Conemy INCORPORATED - 1872 Conpeny 





STATEMENT JANUARY 1. 1927 


$12.500.000.00 


RESERVE FOR ALL OTHER LIABILITIES 


23.110,.445.67 


NET SURPLUS 


17.628, 138.96 


AS 


53.238,584.63 


SURPLUS FOR THE PROTECTION OF POLICY HOLDERS 


$30, 128,138.96 


LOSSES PAID POLICY HOLDERS 


$185,174,967.15 


HOME OFFICE 
ONE LIBERTY STREET, NEW YORK CITY 


WESTERN DEPARTMENT 

310 South Michigan Avenue, Chicago, III. 
C. R. STREET, Vice-President 
PACIFIC DEPARTMENT 


233 Sansome Street, San Francisco, Cal. 
CLIFFORD CONLY, Manager. 


MARINE DEPARTMENT 


NEW YORK—Ww. H. McGee & Co., General Agents, 11 So. William Street 
SAN FRANCISCO—George L. West, Manager, 233 Sanseme Street 
CHICAGO— Ww. H. McGee & Co., Gen’! Agts.,Insurance Exchange Bldg. 


AGENCIES THROUGHOUT THE UNITED STATES AND CANADA 
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FETNA “MORE THAN A CENTURY OF SERVICE” FETNA_ 


A Company whose 
background of 
public acceptance 

is a Strong asset 

to any agent. 


FETNA [FIRE] 


Insurance Company 


RALPH B. IVES, President 
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AMERICA FORE CHANGES 
Appointments and Transfers in the Middle 
West 

Curcaco, It., July 26—Four changes in the 
field force of the-America Fore companies have 
been announced by J. R. Wilbur, vice-president 
and Western manager. 

Charles T. Carpenter, Jr., who has been in 
charge of the group’s interests in the moun- 
tain field, has been transferred to Illinois, with 
headquarters at Peoria, to succeed William S. 
Cooley, resigned. Mr. Carpenter has been with 
the American Eagle since 1920 and was sent to 
Colorado by that company, but for the past 
two years he had the joint interests of the 
four America Fore companies. 

Gerhard Goltermann has been appointed 
special agent for the group in Illinois, with 
headquarters at Springfield, succeeding D. V. 
Gibbons, resigned. Mr. Goltermann started as 
a map clerk with the Continental in Septem- 
ber, 1921, and was one of the first students in 
the insurance department of the Northwest- 
ern School of Commerce. He has been assist- 
ant to the State agents of the Continental in 
Kentucky and Tennessee during the last sev- 
eral - months. 

E. R. Phillips, assistant State agent for the 
Continental in Indiana, has been transferred to 
Denver to fill the vacancy caused by the trans- 
fer of Mr. Carpenter, while Charles A. 
Woerner, Jr., of the engineering department in 
Indiana has been promoted to fill the vacancy 
caused Ly the transfer of Mr. Phillips. 


Principal Causes of Indiana Fires 
INDIANAPOLIS, IND., July 25.—Thirteen prin- 
cipal causes of fire loss in Indiana have been 
tabulated by G. H. See, chief clerk and statis- 
tician of the Indiana fire marshal’s office. They 
are matches and smoking, defective chimneys, 
stoves, furnaces boilers and pipes, spontane- 
ous combustion, sparks on roofs, electricity, 
lightning, sparks from combustion, sparks from 
machinery, hot ashes and coals, open lights and 

miscellaneous causes, in the order named. 


W. G. Chesnut Made Manager 

Cuicaco, Iu., July 26—Walter G. Chesnut, 
for many years assistant manager of the Kan- 
sas City branch of the Western Adjustment and 
Inspection Company, has been appointed man- 
ager of the branch, succeeding John Keller, 
who recently was transferred to St. Louis. 
Mr. Chesnut has been connected with the Kan- 
sas City branch for ten years. 


Pyroxylin Lacquers 

Pyroxylin Lacquers is the title of a pam- 
phlet published by Vlachos & Co., fire insurance 
inspectors. It deals with the composition, 
manufacture, uses and fire hazards of pyroxylin 
or nitrocellulose, solvents and alcohols, coal tar 
and petroleum oils, plasticisers, resins, pigments, 
lacquers, etc. 


Empire State Figures 
(Concluded from page 3) 
232,731,910 for 1926 over 1925, as against an 

increase of $300,647,094 in 1925 over 1924. 
Earthquake insurance written in New York 
last year amounted to $22,747,007, as compared 








with $75,248,369 in the year previous, while 
aircraft insurance totaled $147,000, as against 
$16,500. 

To stock and mutual fire business may be 
added the business of 167 New York co-opera- 
tive fire companies, which are shown in an ad- 
vance report issued in April as having at the 
beginning of 1927 assets totaling $3,821,532 and 
carrying risks totaling $913,695,101. 


CINCINNATI COMMITTEE NAMED 

Plan Entertainment Arrangements 
Commissioners’ Convention 

Members of the National Convention of In- 
surance Commissioners, which holds its next 
meeting at the Hotel Gibson, Cincinnati, from 
September 27 to 30, will be entertained by 
residents of that city, who are now completing 
arrangements. 

A committee, of which Charles F. Williams, 
vice-president of the Western and Southern 


for 


Life, is chairman, has been formed to complete 
entertainment plans. John D. Sage, president 
of the Union Central Life, is vice-chairman of 
the committee and the others are B. G. Dawes, 
Jr., vice-president, Eureka Security Fire, treas- 
urer, and E. Jay Wohlgemuth, The National 
Underwriter, secretary. 

The following additional committees were 
appointed: Badges, souvenirs and printing, R. 
F. Rust; Union Central, and T. W. Appleby, 
Ohio National Life; cigars, Captain John W. 
Pattison; registration, J; W. Scherr, Inter- 
Ocean Casualty ; automobiles, S. M. Cross, Co- 
lumbia Life, and W. A. Earls, local agent; 
reception, Frank M. Peters, Federal Union 
Life, F. O. Valentine and W. C. Safford, Ohio 
insurance superintendent; boat ride, C. F. Wil- 
liams, Western and Southern; and all farm 
entertainment, John L. Shuff, Union Central 
Life; Governor Donahey dinner, C. F. Wil- 
liams. 








EXTRACTS FROM SEMI-ANNUAL STATEMENTS OF FIRE 


PANIES, AS OF 





INSURANCE COM- 
JULY 1, 1927 


Surplus 
f to Policy- Premiums Losses 
Name and Location of Company Assets holders Received Paid 

Alliance, Philadelphia...............+000 $7,997,413 $4,012,037 $1,815,647 $874,544 
PRBEENCORE KOM G Ns TG Mo ube cts 60: vies, 4 cin nip ola 11,716,670 8,987,817 3,026,881 1,703,782 
American F, & M., Galveston............. 733,913 611,262 84,655 29,235 
Atlantic City, Atlantic City............... 1,311,654 1,220,822 50,292 8,067 
Ailastio Wire, AMIS. . 62 ocdccccctecss 633,149 363,199 285,215 97,647 
Atlas Casualty Co., Chicago.........scce. 597,382 295,025 254,938 88,285 
gO oe re eee er 5,365,208 2,626,147 1,089,096 455,003 
2 i ee ee, eee ees 74,402,175 28,224,656 13,356,573 6,491,294 
Eastern Fire, Atlantic City.............06. 520,903 455,307 28,996 1 
Fidelity-Phenix Fire, N. Y..............-. 57,192,973 27,779,776 11,068,318 5,802,143 
General; Seattle, Waslt. ....%. 0... 62-0000 4,730,436 2,005,324 1,546,329 407,344 
Illinois Motor Cas. Co., Springfield........ 503,464 355,342 222,683 65,058 
Ins. Co, of N. A., Philadelphia............ 63,930,163 29,333,040 17,158,702 8,099,849 
pe at oe ee ae Oe ere 2,254,098 1,231,245 725,378 263,094 
Old Dominion Fire, Roanoke, Va.......... 762,578 635,783 52,956 23,40 
Pennsylvania Indem, Fire Exch., Phila..... 552,095 316,614 215,543 46,907 
Pa, Fh ee Big Pe cn ate ccc ce scecvean 4,502,109 2,507,206 926,530 475,807 
Retailers Fire, Okla, City 7 362,678 54,111 206,931 103-646 
Royal, Liverpool. .......-ssccccccccceses 25,228,800 8,088,872 1,926,340 1,152,158 
Safety First Fire, Chicago........... 000. 163,873 139,366 4,463 162 
a RO 28,272,515 13,482,392 8,402,371 4,060,335 
Seaboard, Baltimore, Md..............0¢. 387,210 323,248 20,822 9,986 
a ee eee 690,763 440,997 348,847 227,059 
William Penn Fire, Phila...........scecee 313,333 177,745 35,945 94 








be a better judge 








a company from an agency stand- 
point than an agent who is himself 
a representative of that company? 
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ASK ANY FIREMAN'S FUND AGENT ANYWHERE ® 
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for INDIANA 


GENERAL AGENTS and 
DISTRICT AGENTS 





APPLY 


COMMONWEALTH LIFE INSURANCE CO. 
LOUISVILLE, KY. 














Equitable Life Insurance Company 


of the District of Columbia 
ORDINARY AND INDUSTRIAL 


Established in the District of Columbia, West Virginia, Ohio and 
Delaware 


President HENRY P. BLAIR 


Vice Presiden - _. JOSEPH SANDERS 
2nd Vice President (Agency Supervisor) . ; va A. BE. 

Secretary i ALLEN C. CLARE 
Actuary . GILBERT A. CLARE 





Main Office, 816 Lith § Street, N. W. WASHINGTON, D. C, 


Che Oldest Life Insurance Company 
in the West. Desirable territory open 


for live agents. Has an enviable record 
for liberal dealing. 


ST. LOUIS MUTUAL LIFE INSURANCE CO. 
ST. LOUIS, MO. 














For over thirty years Continental has 
worked with agents with neighborly under- 
standing, joined to a breadth of experience 
extending from coast to coast. 


CONTINENTAL CASUALTY COMPANY 


H. G. B. ALEXANDER, President 
CHICAGO 


Casualty Insurance Surety Bonds 





— alinintatal 








we want MEN in 
OHIO 

INDIANA 
KENTUCKY 
MICHIGAN 
WEST VIRGINIA 
PENNSYLVANIA 
TEXAS 
OKLAHOMA 
CALIFORNIA 
ILLINOIS 


—men who are seif- 
confident— 


—men who are morally 
dependable— 


—men who are finan- 
cially responsible— 


—men who are anxious 
to accomplish results— 





—men who are o to Part hip- 
basis Agercies— alee i a 


Liec WRALTH ACCIDENT 

THE OHIO STATE LIFE INSURANCE COMPANY 
Columbus, Ohio 

Sub-Standard 





Tell it allin the first 
letter — Time is 


Standard nanniiaads 








Super-Standard 
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NOW READY 


INSURABILITY 


PROGNOSIS AND SELECTION 


LIFE—HEALTH—ACCIDENT 








A notable work, written by 
H. W. DINGMAN, M. D. 
Vice-President, Continental Assurance Company; Medical 
Director Continental Assurance and Casualty Com- 
panies; member Life Insurance Medical Directors As- 
sociation; member Chicago Medical Society and 


Illinois State Medical Society; Fellow American 
Medical Assoctation, etc. 


HUMAN LIFE APPRAISED 


Valuable new book discusses 


CONCISELY AND COMPLETELY 
the various factors concerned in 


1—Determining health, present and 
future. 
2—Estimating probable length of life. 


3—Assessing human life values. 


It materially assists in the 


SELECTION OF RISKS FOR INSUR- 
ANCE and APPRAISAL OF CLAIMS 
FOR INDEMNITY 


Every medical director, examiner, under- 
writer or student of insurance, in home 
office or field, will be intensely interested 
in this first book to cover comprehensively 
and exhaustively the principles and prac- 
tices of every day underwriting in 


LIFE, HEALTH and ACCIDENT 
INSURANCE 


PRICE, $1 5. 


THE SPECTATOR COMPANY 
CHICAGO NEW YORK 
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MUTUALS IN TEXAS 
Thirty-Nine Companies Had Total Assets 
of $54,135,933 
Austin, Tex., July 25.—The report of the 
Texas Insurance Department, covering the op- 
erations of mutual companies in addition to 
those of stock companies, as shown in THE 
SpeEcTATOR last week, is now available, and in- 
dicates much activity by these carriers in the 

State last year. 

There were 29 mutual fire insurance coim- 
panies whose domiciles are in other States do- 
ing business in Texas whose admitted assets 
are $52,588,519, with a total income of $39,- 
764,511. With disbursements amounting to 
$36,326,299, they paid dividends of $9,678,715. 
Their net premium receipts in Texas were 
$889,847, while they paid losses in Texas to 
the amount of $558,775. 

The total assets of the aforementioned 39 
mutual fire companies is $54,135,933, and the 
total income for the year was $41,511,704. Their 
disbursement was $37,940,415, and the dividend 
paid was $10,002,232. The net premium re- 
ceipts in Texas were $1,607,596, while their 
losses in Texas amounted to $1,078,654. 

There are 10 county mutual fire associations 
during business in Texas with income of $274,- 
124, disbursement of $273,834, with net pre- 
mium receipts of $233,966 and net losses of 
$214,049. There were 36 reciprocals and 
Lloyds doing business in Texas during 1926 
with admitted assets of $28,450,908, total in- 
come of $21,251,566. Their total disburse- 
ment was $15,291,258 and their net premium 
income in Texas was $2,633,874, while they 
paid losses in Texas of $1,141,491. These fig- 
ures do not include companies admitted to do 
business since January 1, 1927. 


Loss Prevention Course at University of 
Pennsylvania 

A new course—loss prevention activities of 
insurance companies—is to be introduced in the 
Wharton School of Finance and Commerce of 
the University of Pennsylvania next year. The 
course, the first of its kind in any institution 
of learning, will be under the supervision of \As- 
sistant Professor David McCahan and will treat 
of the “risk elimination” function of insurance 
companies, compared with the risk-bearing 
function of the leading types of insurance. Spe- 
cial emphasis will be laid on the following 
phases of the subject: Supervision of manage- 


ment: construction equipment and methods de- 
signed for loss prevention purposes; periodical 
inspections for recommendatory purposes: 
comprehensive surveys for the same purposes; 
treatment of the moral hazard; educational ac- 
tivities, and salvaging operations: together with 
interpretation of expenditures for the above- 
named purposes, as a good business investment. 
All of the insurance courses of the university 
are under ‘the direction of Dr. S. S. Huebner, 
and this loss prevention course betokens the 
sincerity of the Doctor’s viewpoint that loss 
prevention will be increasingly recognized as a 
major function of insurance. 


Kansas Fire Record is Better 

As shown by the report of State Fire 
Marshal W. A. Elstun, there was a marked 
falling off in the number of fires and the vol- 
ume of losses in Kansas last month, as com- 
pared with the record for June, 1926. There 
were only 154 fires in the State last month, 
as against 236 in June of last year, while the 
losses dropped from $544,895 to $227,890. As 
almost one-half the losses last month were due 
to the burning of three stores, one each in 
Fort Scott, Arkansas City and Eureka, the 
reduction generally throughout the State was 
most outstanding. 


H. N. Townsend Dies 

H. N. Townsend, noted marine underwriter, 
died in New York city last week as the result 
of injuries sustained when he fell on the steps 
of the subway there. 

A director of Johnson & Higgins at the time 
of his death, Mr. Townsend had been connected 
with the insurance business, both here and 
abroad, for many years. 

He joined the Thames and Mersey Marine 
Insurance Company of Liverpool.when he was 
a young man, later became its assistant under- 
writer, and subsequently came to New York as 
assistant underwriter to the United States man- 
ager. i 

In 1899 Mr. Townsend became a member of 
the firm of Walker & Hughes and upon the 
amalgamation of that firm with Albert Willcox 
& Co. and Charles E. & W. F. Peck, under the 
names of Willcox, Peck & Hughes, became a 
director. 

When Willcox, Peck & Hughes was merged 






in the firm of Johnson & Higgins, he became a 
director of the combined firm. 

Mr. Townsend was a member of the Associ- 
ation of Average Adjusters of the United 
States, the Pilgrims, St. George’s Society, India 
House, Knollwood Country Club, the Down- 
town Association and the New York Athletic 
Club. 


J. D. Lilienthal Made Manager of Rein- 
surance Clearing House 


J. D. Lilienthal was elected manager, attorney 
and agent of the Reinsurance Clearing House 
at a meeting of the advisory committee of that 
body held last week. Mr. Lilienthal will fill the 
place of the late A. N. Stewart, to whom he 
has been assistant for the past ten years. 
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NATIONAL LIBERTY 


INSURANCE COMPANY OF AMERICA 


Head Office: 709 Sixth Avenue, New York 


Losses paid since organization over 65 millions. 
DISTINCTIVE AGENCY SERVICE IS MAKING THE NATIONAL 
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SUNDERLIN’S LECTURES 


ON THE 


FIRE INSURANCE CONTRACT 


By CHARLES A. SUNDERLIN, A. B., LL. B. 


of the Los Angeles Bar 
Secretary and General Counsel of the Insurance Institute of Southern California 


The 40 lectures by Mr. Sunderlin constitute a distinctly valuable contribution to the 
literature of fire insurance, and will be of genuine service to executives; underwriters; ad- 


justers; general, special and local agents; insurance brokers, lawyers and the public. 


By studying these lectures, managers, agents, brokers and other students can gain a 
clearer understanding of the provisions of the fire insurance contract, thus fitting themselves 
the better’for the intelligent handling of their business. 


THE SERIES OF 40 LECTURES EMBRACES THE FOLLOWING TITLES: 


The Policy Contract—General 

Insurable Interest 

Public Relations 

Police Power of State 

Cooperation and State Supervision 

Fire Insurance Reserve 

Fire Prevention 

Professionalizing the Fire Insurance Business 


Construction and Operation of the Policy- 
Contract 


The Fire Insurance Rate 

Valued Policies 

Agency and Brokerage 
Premiums 

Insurer’s Liability 

Estoppel, Waiver or Ratification 
Property and Hazards Not Covered 
Concealment, Misrepresentations 
Warranties 

Matters Voiding Policy 

Matters Suspending Insurance 


Single copy of one lecture, $1.00 


CHICAGO 


- A number of the lectures have already been delivered and printed in pamphlet 
form, and the others are to be delivered at regular and short intervals. 


PRICES 


Liberal Discounts Granted Purchasers of Large Supplies of Sets or of Single Lectures 


THE SPECTATOR COMPANY 


Sole Selling Agents 


Chattel Mortgage Clause 

Fallen Building Clause 

Negligence 

Cancellation 

Risks and Causes of Losses 

Duty of Insured in Case of Loss 

Ascertainment and Amount of Loss 

Options of the Company in Case of Loss 

Apportionment of Loss 

Loss—When Payable—Non-Waiver by Ap- 
praisal or Examination 

Adjustments 

Subrogation 

Standard Average or Co-insurance Clause 

The Mortgage Clause 

Earthquake Clauses 

Use and Occupancy—Profits and Commis- 
sions—Rents and Leaseholds 

Floating, Excess and General Cover Contracts 

Miscellaneous Forms 

Endorsements 


Reinsurance 






Set of 40 lectures, $30.00 


NEW YORK 
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CURRENT FIRE INSURANCE PROBLEMS 
A Report from the West—The Business in Canada 


WESTERN BUSINESS GOOD 

The response of the Middle West this sum- 
mer to the allied lines of fire insurance has been 
good, a consensus of the Western managers re- 
veals. Not all of the managers reported gains 
but those who did admitted that there was not 
much difference with last year’s volume. 

While some of the companies are especially 
vigorous in selling tourist baggage and tourist 
floater insurance, others declare that they are 
not featuring the policies because there is “too 
much grief” on account of the smallness of the 
premiums and the large number of claims. 
Rain insurance has found a good market this 
year and the experience has been especially 
good. Many policies were sold for the protec- 
tion of Fourth of July celebrations and only 
one little rain was reported from the entire 
field. The agents are now preparing for the 
county fair season in the fall. 

Contrasting the experience of the rain risks 
is the unfavorable experience this year on tor- 
nado and windstorm. This has been an unusual 
year for tornado underwriters and from present 
indications the experience will be unfavorable 
because of the large losses during the spring 
months. Some of the managers had expressed 
the belief that the wide publicity given tor- 
nadoes during the spring would cause the sales 
of tornado insurance to jump to an enormous 
degree and possibly let the companies break 
even on the year’s record. Tornado underwrit- 
ing has shown an increase but is not likely to 
reach the totals first anticipated. 

Claims were received recently covering the 
tornado in Roseland and Topeka, Kan., and the 
number was large. One company reported that 
an unusual number of claims for total loss had 
been made. 

Hail losses have been large this year and the 
experience for this line this year probably will 
be unfavorable along with tornado. 

Use and occupancy insurance has held up well 
this year, though some of the managers are 
noting that the average size of the premium is 
decreasing, which has been compensated by a 
larger number of risks. One manager declared 


that the trend of use and occupancy premiums 


was a barometer of industrial and business 
earnings. 

Automobile insurance is continuing to find a 
favorable market as a result of the momentum 
gained during the “Insure in April” campaign 
and because of the influence of vacations. 

The golfer’s and all sports policies are being 
featured by some of the companies, though 
many agents are reluctant to push them because 
of the smallness of the premiums. However, a 
larger sale is expected when it becomes gen- 
erally known that a sport’s policy is available, 
the managers say. 





TEACHING THE YOUNG IDEA 

When Hugh Lewis, general manager of the 
Liverpool and London and Globe Insurance 
Company, upon his return from a visit to the 
United States, was asked by a British journalist 
what he considered the main driving force be- 
hind American prosperity, he answered, “Well, 
in a sentence, a compelling eagerness for per- 
sonal betterment !” 

It was a keen observation. The natural re- 
sources of America, her youth, her form of 
government, all contribute to her astounding 
wealth and material prosperity; but Mr. Lewis 
is correct in attributing the “driving force,” the 
power that moves the inert machinery, to that 
characteristic quality of the American mind— 
“the compelling eagerness for personal better- 
ment.” It is particularly true of the young men 
of America, of the young men in the fire in- 
surance business. It is a fact which the older 
men in the business, the executives looking 
about for younger workers to succeed them, 
should take cognizance of. 

The man power of the insurance business is 
increasingly drawing on the ranks of college 
graduates for recruits. These young men, 
though they are broken into harness chiefly 
through the practical training they get “on the 
job,” are not limited to the eight-hour grind 
alone for advancement in their chosen profes- 
sion. The problems of the fire insurance busi- 
ness are new to them, but they are not un- 
familiar with the methods of attacking them. 
They are trained to read books to advantage, to 
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consider principles theoretically in the class 
room, with a view to applying them in actual 
practices later on. The policy of the executive 
should be to start these young men where their 
colleges left off. The student attitude should 
not be discouraged, for the successful business 
man is, after all, a good student in his specialty. 

Of all the organizations within the insurance 
business, and their name is legion, there are 
none more worthy of commendation and support 
than those engaged in educational work, such 
as the Insurance Institute of America, the va- 
rious insurance library associations, and that 
splendid organization across the water, the 
Chartered Institute of England. They are 
building for the insurance business of tomor- 
row; they are holding out a helping hand to the 
young men in the business who are worthy yet 
needful of it. The foresighted executive will 
not neglect them though the problems of the 
hour cry for all of his attention. 


FIRE INSURANCE IN CANADA 

The Diamond Jubilee supplement to our con- 
temporary across the border, “Canadian In- 
surance,” contains, among other things, a brief 
review of the rdle fire insurance has played in 
Canada. The author of the article notes, almost 
regretfully, it seems, that the long-held cham- 
pionship of the highest per capita fire loss ratio 
of the world has passed from Canada to the 
United States. 

To make matters even, however, Canadian 
companies, according to the article, have not 
held their place in the growth of the business. 
Though the premium income has steadily in- 
creased, year by year, the proportion of the 
total business written has shown an equally 
steady tendency to decline. These facts are 
shown by the figures of 1875, which give the 
proportion of the total fire insurance written in 
Canada placed with Canadian companies as 
34.62 per cent, contrasted with the 1925 figure, 
which is but 14.64 per cent. The discrepancy is 
doubtless traceable to natural causes—the 
natural growth of the fire insurance business in 
America and Great Britain—rather than to any 
cause peculiar to the Canadian companies. 
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AMERICAN UNDERWRITERS INC. 
Washington, D. C. 

Two Million Dollar Company Planned 

A new fire insurance company, capitalized at 
$2,000,000 and known as the American Under- 
writers, Inc., has been organized in Washing- 
ton, D. C., and has received its charter from 
the State of Maryland. William S. Quinter, 
who has been active in Washington insurance 
circles for 25 years, is heading the project. 
Mr. Quinter is president of the District Build- 
ing & Loan Association and is also president 
of the Kiwanis Club of Washington. 

The organizers plan to build up a strong 
organization by merging a number of small 
established companies. All the business will 
be written through the American Underwriters, 
Inc. 

Others, in addition to Mr. Quinter, who are 
identified with the organization of the new 
company are: 

Anton Stephan, president of the Merchants 
& Manufacturers Association, treasurer of the 
Real Estate Mortgage & Guarantee Co., and 
managing director of Dulin & Martin; W. 
Spencer Armstrong, attorney, vice-president, 
Columbia Title Insurance Company, and Real 
Estate Title Insurance Co.; John T. Meany, 
president of the Automobile Association; Edw- 
ard C. Baltz, director of the Perpetual Build- 
ing & Loan Association and of the Security 
Sayings and Commercial Bank; Hubert R. 
Quinter, secretary of the Wardman Construc- 
tion Company and manager of Wardman Insur- 
ance Agency; H. V. Speelman, formerly regis- 
trar of the treasury. 


GLENS FALLS INSURANCE COMPANY 
Glens Falls, N. Y. 
Stockholders to Vote on Capital Increase 


An increase in the capital of the Glens Falls 
Insurance Company, Glens Falls, N. Y., will 
be voted upon when the stockholders hold a 
special meeting on August 17. The present 
capital of the company is $2,500,000 which, it 
is planned, will be increased to $4,000,000. 

The increase will be effected by the issuance 
of 150,000 new shares at $10 par value, 75,000 
of which will be issued as a stock dividend and 
the remaining 75,000 will be sold at $40 a share. 
If the recommendations of the directors are 
accepted by the stockholders the stock dividend 
will be declared to stockholders of record on 
August 17. 

In accordance with the company’s announced 
policy of allowing agents and employees to 
hold as much stock in the company as is 
possible, the directors have requested stock- 
holders to waive their rights to subscribe for 
the new stock in order that it may be made 
available for the aforementioned group. 


As of December 31, 1926, the Glens Falls 
Insurance Company had a capital of $2,500,000 
and a surplus of $3,625,978. In the event of 
the present plan materializing, the net surplus 
of the company will amount to $5,125,000. 


INTERNATIONAL FIRE, MARINE, BOND- 
ING AND CASUALTY COMPANY 
Chicago, Ill. 

R. B. Newell Organizes New Concern 

A new company, which will probably be 
known as the International Fire, Marine, Bond- 
ing and Casualty Company, is being organized 
in Chicago by R. B. Newell. Mr. Newell, who 
is president of the R. B. Newell Investment 
Banking Company, recently organized the La- 
Salle Life Insurance Company of Chicago. 

As planned, the company will be both a fire 
and casualty carrier. It is proposed to have 
an authorized capital of $5,000,000 and a sur- 
plus of $2,500,000. Mr. Newell declares that 
none of the company’s stock is for sale since 
the issue in its entirety has been subscribed 
for by Chicago and Detroit capitalists. The 
attorney for the company is Senator J. Ham- 
ilton Lewis and he is at present engaged in 
drawing up papers of incorporation. 

The new company will have its home office in 
Chicago, probably in the Lake Michigan build- 
ing at Lake street and Michigan avenue. The 
company expects, eventually, to operate in every 
State in the Union. 


MARQUETTE NATIONAL FIRE INSUR- 
ANCE COMPANY 
Chicago, III 

Stockholders-May Salvage Something 

A ray of hope for the stockholders of the 
Marquette National Fire Insurance Company 
of Chicago is indicated in reeent reports from 
those in charge of its liquidation. There is no 
expectation of an early settlement, however, 
since the accountants state that the audit of 
the books will not be completed for two or 
three months. Judge Walter T. Steffen of the 
Illinois Superior Court who granted the peti- 
tion for receivership has deferred fixing the 
final date for filing of claims until after the 
opening of the fall term of the court. This 
will give H. J. Bailey, special receiver, an 
opportunity to examine the unearned premiumis 
of the company due from the policyholders and 
from the Continental Insurance Company which, 
through reinsurance contacts, is liable for more 
than $200,000 of the unearned premium re- 
serve of 75 per cent of the Marquette risks. 

H. U. Bailey, director of trade and com- 
merce of Illinois, is now on his way to Zurich, 
Switzerland, for the purpose of settling claims 
against the Marquette arising from foreign re- 
insurance transactions. When the Marquette 
was consolidated with the Great Western Fire 
an office was established in Zurich and it is 
estimated that this venture cost the company 
over $100,000. 

Edward J. Hennessy, attorney for the re- 
ceiver, says that the situation appears much 
brighter and expresses the hope that the com- 
pany will pay all its losses and other claims 
and yet have a balance left so that the stock- 
holders may be partly reimbursed. 
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MAYFLOWER FIRE & MARINE INSUR- 
ANCE COMPANY 


Newark, N. J. 


Offers Initial Stock Issue 

The Mayflower Fire and Marine Insurance 
Company which, along with the Mayflower 
Fidelity and Casualty Insurance Company, both 
of Newark, N. J., filed articles of incorpora- 
tion in April, 1926, is offering the initial issue 
of its treasury stock through the Trade Bank 
of New York city. Each company is author- 
ized to establish a capital of $2,500,000, con- 
sisting of 250,000 shares, with a par value of 
$10 each. The present issue is offered in units 
of one share of each corporation to be sold 
at a unit price of $50. Of this amount, $10 is 
to be applied to capital and $15 to net surplus 
account, less organization expenses, which are 
restricted to 10 per cent. _ 

Samuel Hollander is the organizer of both 
Mayflower companies, and at the time they 
were chartered stated that the companies would 
write practically every form of indemnity ex- 
cept life and would specialize in combination 
contracts. 


NEVADA FIRE INSURANCE COMPANY 
Reno, Nev. 


Increases Capital to Authorized Figure 

The Nevada Fire Insurance Company of 
Reno, which has an authorized capital of $400,- 
000, of which something over $250,000 has been 
paid in, is planning steps to bring its capital 
up to the authorized figure. By placing the 
15,000 remaining shares with present stockhold- 
ers at the rate of three new shares for every 
five now held, the capital stock will reach the 
$400,000 figure and $150,000 will be added to 
surplus as well. The new issue will be sold 
at $20 per share, par value $10 per share. 


PEOPLES FIRE INSURANCE COMPANY 
Fredericksburg, Md. 


Baltimore Firm Purchases Stock 

A recent deal of interest to the fire insur- 
ance world was the sale of the controlling por- 
tion of the stock of the Peoples Fire Insurance 
Company of Frederick, Md., to Poole & Alex- 
ander, a well-known insurance firm of Balti- 
more. Rumors of a purchase have been preva- 
lent for some time since the arrangement with 
R. A. Caroon & Company of New York was 
canceled following the Peoples endorsement ot 
the Eastern Underwriters Association agree- 


ment. The company will continue under the 
present management, with headquarters at 
Fredericksburg. 


At the most recent meeting of the board of 
directors of the Peoples the following new di- 
rectors, all of Baltimore, were elected: Harry 
T. Poor, Walter W. Alexander and Jesse N. 
Bowen. 
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UNION INSURANCE COMPANY 
Lexington, Ky. 
Farmers Mutual Being Organized 

A new fire insurance company has been in- 
corporated in Lexington, Ky., for the express 
purpose of writing farm risks. The new com- 
pany, known as the Union Insurance Company, 
is a mutual and has been chartered by a group 
of men active for some years past in the opera- 
tion of a string of farmers’ union stores in 
Kentucky. The incorporaters are: E. L. 
Harrison, T. S. Jarboe, P. Dailey, E. A. 
Barker, L. A. Barker, John V. Dickinson and 
Frank McKee. 


THRESHERMENS' NATIONAL 
ANCE COMPANY 
Madison, Wis. 
Votes to Dissolve and Reinsure 
Following an exainination by J. R. Lange, 
associate actuary of the Wisconsin Insurance 
Department, The Threshermans National In- 
surance Company, a mutual of Madison, has 
voted to dissolve and reinsure its business. 
Commissioner Milton A. Freedy of Wiscon- 
sin Started an examination of the company 
upon the demand of George Studenmayer, vice- 
president, who charged that the president of 
the company, C. C. Doring, had loaned himself 
$20,000 of the company’s funds without the 
approval or direction of the officials of the 
company. 


INSUR- 


COMMONWEALTH INSURANCE 
COMPANY 
New York, N. Y. 
Examination by the New York Insurance 
Department as of December 31, 1926 
June 22, 1927. 
Hon James A. Beha, 
Superintendent of Insurance, 
Albany, New York. 
Sir: 

Pursuant to instructions contained in Ap- 
pointment No. 6095, dated February 14, 1927, 
and annexed hereto, I have made an examina- 
tion into the condition and affairs of the Com- 
monwealth Insurance Company of New York. 

The following report showing financial condi- 
tion, as of December 31, 1926, is respectfully 
submittéd : 


History AND ORGANIZATION 

The Commonwealth Insurance Company of 
New York was organized as a fire insurance 
company in 1886 with a capital of $300,000. In 
1887, the capital was increased to $500,000. 

Control of the company was acquired in 1907, 
through majority stock ownership, by the home 
office of the North British and Mercantile Insur- 
ance Company, Ltd., which at present owns the 
entire capital stock with the exception of the 
qualifying shares required to be held by the 
directors. 

In 1916, the company commenced writing ma- 
rine insurance. 

It is licensed to transact business in all States 
of the United States except Mississippi, Nevada 
and South Carolina, and is also licensed in the 





District of Columbia and the Territory of 
Hawaii. 

The company is associated with the United 
States Branch of the North British and Mer- 
cantile Insurance Company, Ltd., occupying the 
same offices and operating under the same man- 
agement together with the Mercantile Insurance 
Company of New York and the Pennsylvania 
Fire Insurance Company of Philadelphia, 
Penna. 

The Commonwealth also receives business 
through an arrangement with the Inter-State 
Fire Insurance Company of Detroit, Mich—a 
Michigan Corporation—under an agreement ef- 
fective January 1, 1921, whereby the Common- 
wealth automatically assumes the liability of 
the Inter-State. All premiums collected by 
agents of the Inter-State are deemed vested in 
the Commonwealth and are paid directly to the 
Commonwealth. 

The head office of the company is located at 
150 William street, New York city, and the 
marine department at 13 South William street, 
New York city. 

The New England, Middle, Southern, Central 
and Western departments are managed directly 
from the New York office. 

Branch offices are located as follows: Local 
Branches.—Philadelphia, Penna. (Philadelphia 
and suburbs) ; Detroit, Mich. (Wayne county) ; 
Chicago, Ill. (Cook county). 

Pacific Department—San Francisco, Calif. 
(Pacific States and Hawaii). 

Following is a list of the present officers and 
directors of the company: 

Cecil F. Shallcross, president; C. E. Case, 
vice-president; W. S. Alley, vice-president; C. 
R. Perkins, vice-president; G. H. Batchelder, 
vice-president; Robert Newboult, secretary; L. 
H. Eckhardt, assistant secretary; R. P. Stock- 
ham, assistant secretary. 

Directors—M. M. Belding, James E. R. 
Carpenter, Wm. C. Demorest, Stuart Duncan, 
Lawrence B. Elliman, Wm. B. Franklin, Fred- 
erick J. Horne, Raymond E. Jones, C. F. Shall- 
cross, Dean Sage, G. Palen Snow, Wm. A. W. 
Stewart, John Y. G. Walker. 


FINANCIAL STATEMENTS 

A statement showing the income and dis- 
bursements for the year ended December 31, 
1926, is attached to this report as an exhibit, 
together with a detailed schedule of premiums 
written and losses paid. 

The following statement shows the financial 
condition, as of December 31, 1926, as deter- 
mined by examination: 


LEDGER ASSETS 


Mortgage loans on real estate............. $35,050 .00 
Book value of bonds and stocks........... 5,287,825 .30 
Deposits in trust companies and banks..... 307,674.52 
Agents’ balances: 
Due from agents, com- 
a a ner $730,026 .60 
Less due to other companies 93,776 .23 
; ————-__ 636 ,250 .37 
Bills receivable: 
Agents’ notes............ $5,950 .00 
Farm notes. ...6.0-ses00. 8,551.07 
—__——- 14,501 .07 
Reinsurance recoverable on paid losses..... 7,272.09 
Kansas impounded premiums............- 6,742 .46 
Total Ledger Ass cic cesticsdées $6,295,315.81 
NON-LEDGER ASSETS 
Interest accrued on mortgages..... easdeoue $326 .09 


21 


Interest accrued on bonds..............+- 64,600". 1 
Market value of bonds and stocks over book 
WD... 3 CER Gils dsc k vlc opitahate ewes 424,544.70 
Reinsurance recoverable on paid losses..... 23,488 .00 
Gusts Bais oc 6c ctcadicwiengous 6,808,274 .79 


DEDUCT ASSETS NOT ADMITTED 


Agents’ balances representing 
business written prior to 


October Ist, 1926........ $19,911.08 
Bills receivable—Agents’ bal- 
SC CRP ee re 5,950.00 
Bills receivable—farm notes, 
ek Ae eres oe 3,477 .21 
Excess of bills receivable, not 
past due, taken for farm 
risks, over the unearned 
premium thereon......... 1,268 .46 
Kansas impounded premiums 6,742 .46 
—————__——. 37,349 .21 
Total Admitted Assets............. $6,770,925 .58 
LIABILITIES 
Unpaid losses—gross....... $595,242 .00 
Less reinsurance—authorized 169,625 .00 
Net Unpaid Losses... ————- 425,617 .00 
Estimated expenses of investigation and ad- 
justment of unpaid losses.............. 18,367 .19 
Unearned premiums reserve............-. 3,075,293 .66 
Salaries, rents, expenses, bills, accounts, 
fees, etc., due or accrued............... 8,000 .60 
Estimated amount payable for federal state 
and other taxes (including federal income 
og ge Ee ers eer 100,000 .00 
Contingent commissions due or accrued. ... 15,000 .00 
Resérve for rate cases in Missouri, Kansas 
Gee Wisco. «6s 5 cies ocean aagtheety ase 21,000 .00 
Reinsurance on paid losses due from un- 
authorized companies................++ 123.18 


Total Lsabiitiad 5. co. cate caved ons $3,663,401 .03 


Capital stock.............. $500,000 .00 
2,607,524 .55 





a Pensa kemecad oneal 

urplus as regards policy- 
Occ 6 nae stunts 3,107,524 .55 
By Sek Pes CEES Serene Sb OC Pt $6,770,925 .58 


INCOME AND DISBURSEMENTS 

Most of the items of income and disburse- 
ments require no special comment. 

The amounts of premiums written, canceled 
and reinsured on risks other than fire, auto- 
mobile and marine are reported on page 2 of the 
annual statement for the twelve months’ period 
beginning December 1 of the previous year and 
ending November 30 of the current year. The 
total premiums, however, are reported on the 
actual calendar year basis with the balancing 
adjustments included as fire busitiess. 


The item of $143,787.25 for loss adjustment 
expenses includes a charge representing 40 per 
cent of the salaries and expenses of special 
agents and a small portion of the loss depart- 
ment expenses. 


ASSETS 
Mortgage Loans.—The following is a list of 
the mortgages owned by the company on De- 
cember 31, 1926, and the amounts loaned thereé- 
on: 


Value of Value of 

No. Loan Land @" Buildings 

Bee dae ccanaus $8,500 .00 $9,500 .00 4 ,000 .00 
Wigs tacsteed: 12,050 .00 14,000 .00{# 13,000.00 
Site cane waddees 14,500 .00 22,000.00 ¥* 9,000.00 





$35,050.00 $45,500.00 § $30,000 .00 


Mortgage No. 2 was paid off in January 1927, 
and mortgage No. 3 was paid in May, 1927. 

The documents and records pertaining to 
Mortgage No. 1, were examined and found to 
be in order. 

Bonds and Stocks.—Attached to and form- 
ing part of this report is a schedule of the bonds 
and stocks owned by the company on Decem+ 
ber 31, 1926, together with affidavit of the presi+ 
dent certifying to the ownership of such securi- 
ties free and clear from any liens. 
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The bonds on deposit with the States of 
Virginia, Georgia, North Carolina and New 
Mexico were verified by certificates obtained 
from the various State officers. The remaining 
bonds and stocks were, accounted for or ex- 
amined on May 3, 1927, at the vaults of the 
Central Union Trust Company of New York, 
which acts as custodian for the company. 

The marked values used were those adopted 
by the National Convention of Insurance Com- 
missioners and the excess of the aggregate 
marked value over book value amounting to 
$424,544.70 has been included as a non-ledger 
asset. 


Cash in Banks and Trust Companies.— 
A list of the bank deposits standing to the credit 
of the company, as of December 31, 1926, fol- 
lows: 


Bank of the Manhattan Co.,N.Y........ $8,721 .27 
Central Union Trust Co., aoe 65,669 .97 
Chemical National Bank, Ay: ea ae 15,501.70 
xchange Bank, N. Y.............. 151,896 .80 
First National Bank, Detroit, ee 25,722 .34 
Franklin Fourth St, Nat’! Bk., Phila., Pa.. 18,043 .34 
— © Cots Chicago, Chicago, oe ae 5,761.64 
—— ty & Home Savings Bk., De- 
et eR RR a eee 13,817 .18 
Wells Fargo & Union Trust Co., San Fran- 
EES os cunisy > ecanedeganiaet«cs< 1,295 
4 orwell gi 16 | Se 1,244.63 
$307,674.52 


Certificates were obtained from the above- 
mentioned banks and the balances reported were 
reconciled with the check books and the out- 
standing checks at the New York offices and 
with the statements furnished by the branch 
offices. 


The bank account with the Wayne County 
sand Home Savings Bank at Detroit, Mich., was 
in the name of the four associated companies 
jointly. The balance included above, together 
with the balances of the other three companies 
was reconciled in total with the balance re- 
ported by the bank. 

Agents’ Balances.—The amount reported as 
agents’ balances, and also the amount carried as 
a separate asset under the title “Kansas im- 
pounded premiums,” were checked from the con- 
trolling accounts in the general ledger into the 
subsidiary records. The agency journals and 
the branch office accounts were analyzed and 
checked. The credit balance item of $93,776.23 
is made up as follows: 


Due to other companies for reinsurance. ... $51,612.65 
Due to U.S. Branck M North British& Mer- 
cantile Insurance Co., Ltd. for December 
NE RTT L TPT ee 42,163 .58 
$93,776 .23 


The amount reported as due to the North 
British and Mercantile represents chiefly the 
Commonwealth’s pro rata share of salaries, 
rents and office expenses for the month of De- 
cember, 1926, and other inter-office transactions. 

The amount of $6,742.46, representing pre- 
miums deposited with the State of Kansas cp 
to August, 1925, has been deducted as not ad- 
mitted pending final decision of the courts. A 
reserve of $4,000.00 has been included among 
the liabilities to cover the period from Sep- 
tember, 1925, to December 31, 1926, to provide 
for possible additional return premiums. 

Agents’ balances more than three months due, 


amounting to $19,911.08, have been deducted as 
assets not admitted. 

Bills Receivable—Under this heading the 
company held notes taken for premiums on 
farm risks amounting to $8,551.07. In addition, 
the company held notes of agents amounting to 
$5,950.00, taken for past due balances. All of 
these notes have been deducted as not admitted 
except that portion of the notes not past due 
taken for premiums, equal to the amount of 
the unearned premiums reserved, thereon. 

The notes as recorded by the company were 
examined and all were accounted for. 

Reinsurance Recoverable on Paid Losses.— 
The amount of $7,272.09 carried in the ledger 
assets as recoverable from other companies was 
checked with the subsidiary records. Of this 
amount, $123.18 was due from companies not 
authorized in New York and has been added 
back as a liability in accordance with the re- 
quirements of the annual statement blank. 

The amount of $23,488.00 was transferred 
from the item reported by the company as re- 
insurance recoverable on paid losses. This is 
a portion of the total claims made by the com- 
pany for losses recoverable under an excess loss 
policy in connection with the Florida hurri- 
cane. 


LIABILITIES 

Unpaid Losses.—The liability for unpaid 
losses as at December 31, 1926, was established 
after considering the most recent information 
in regard to savings between estimates and pay- 
ments during the first four months of 1927 and 
also late reported losses which were incurred 
prior to December 31, 1926. 

Unpaid losses on fire and allied lines were 
found to be approximately $33,000.00 less than 
the amount reported by the company in its an- 
nual statement. This indicates that the com- 
pany’s estimates are adequate and contain a 
margin sufficient to provide for a large part of 
the losses incurred but unreported. 

Unpaid losses of the marine department were 
found to be approximately $3,000.00 more than 
the amount reported in the annual statement. 
This increase is accounted for by losses after 
December 31, 1926, but incurred prior therete. 

The following summary gives the total un- 
paid losses as at December 31, 1926, as deter- 
mined by examination: 





Author- 
ized Ex- Com- 
reinsur- aminers pany’s 
Gross ance Net Net 
ee ee $566,759 $163,809 $402,950 $436,587 
Marine..... 28,483 5,816 22,667 19,469 
$595,242 $169,625 $425,617 $456,056 


In the above table the company’s figures 
for fire losses were adjusted by $23,488.00, 
which was allowed in this report as a non-ledger 
asset instead of as a deduction from unpaid 
losses referred to previously under the cap- 
tion “Reinsurance Recoverable on Paid Losses.” 


As a result of claims presented to the Mixed 
Claims Commission of the United States and 
Germany for recoveries on war losses, the Com- 
monwealth Insurance Company received an 
award of $51,463.77 with interest from Novem- 
ber 11, 1918. No credit has been allowed for 
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same in this report for the reason that the col- 
lection of this award is very indefinite. 

Loss Adjustment Expenses.—The amount car- 
ried in this report as a reserve for expense of 
investigation and adjustment of losses was esti- 
mated at $18,367.19. This amount was estimated 
on the basis of actual adjustment expenses paid 
during the year 1926 without including the ap- 
portionment of 40 per cent of special agents’ 
salaries and expenses. 

Unearned Premiums, Fire-—The company's 
register of premiums in force contains a record 
of the monthly punch card tabulations of pre- 
mium writings and cancellations and reinsur- 
ance entered according to yearly terms and ex- 
pirations. Monthly totals of all premium trans- 
actions for the various departments and branch 
offices are entered on a control sheet by reserve 
original premiums and also by actual premiums 
and are balanced each month with the ledger 
figures for all major classes combined. 

It has been the practice of the company to 
use tabulated premiums in force as of the close 
of the previous month and to estimate the re- 
serve on the last month’s premiums. As at De- 
cember 31, 1926, the company’s figures were 
approximately $$3,000.00 more than the actual 
unearned as calculated on the basis of completed 
tabulations of the December business. 

Unearned Premiums, Marine.—Premiums in 
force on time risks have been carried at 50 per 
cent unearned as at December 31, 1926, and pre- 
miums on cargo or trip risks written during the 
months of December were considered at 100 
per cent unearned. The following is a sum- 
mary of the unearned premiums of the marine 
department as at December 31, 1926, amounting 
to $15,243.73: 


Premiums 
Ocean in Force Fraction Unearned 
cf eran $9,172.90 50% $4,586 .45 
IO FROME Ss cise os cieas 3,329.03 100% 3,329 .03 
$12,501 .93 $7,915.48 
Inland 
po ES er $14,236.03 50% $7,118.02 
PME 5 oi ockcaceeive 210.23 100% 210.23 
$14,446 .26 $7,328.25 


Expenses Due or Accrued.—The reserve of 
$8,000.00 has been estimated, and is believed to 
be adequate to provide for all unpaid and ac- 
crued expenses at December 31, 1926. 

Reserve for Taxes Payable—The total re- 
serve of $100,000.00 includes an amount of $24,- 
000.00 for federal income tax covering the year 
1926. The remainder has been estimated to 
provide a reserve for State, county and mu- 
nicipal taxes on premiums written during the 
year 1926. 

Contingent Commissions—The amount of 
$15,000.00 carried as a reserve for unpaid con- 
tingent commissions is believed to be adequate. 


CaPitaAL Stock 

The capital of the Commonwealth Insurance 
Company of New York is $500,000.00 consist- 
ing of 5000 shares of $100.00 par value each. 
The stock certificate book was checked and 
found to be in order. 

Respectifully submitted, 
JoserH F, Cotxins. 
Examiner. 
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INSURANCE STOCKS 


All Bids and Quotations Subject to Con- 


firmation 


The following quotations, as of July 27, 
1927, are from reliable houses and if any of 
our readers are interested in stocks not appear- 
ing in this list, the Research Bureau of THE 
SPECTATOR will endeavor to supply the data. 


Bid 

Alliance Fire 

Wheeler & Co., Phila............. 55 
American Alliance 

Arthur Atkins & So pe ae 365 

McKinley & Co., N. Miia ates 365 
American Surety 

McKinley & Co., N. V........-008 245 
American Insurance Co., of Newark 

Arthur Atkins & Co., 2 eae 23 
Bankers & Shippers 

Arthur Atkins & Ye ) re 345 

McKinley & Co., N cy vuaaa teat 350 
Camden Fire 

Arthur Atkins & om te Peres 19 

McKinley & Co., , RRP eas 19% 

J. K. Rice, Jr., a Co. Breed «con 19 
Carolina Insurance 

Arthur Atkins & Co., N. Y........ 52 

J. K. Rice, Jr., & Co., Wl Radio «cae 52 
Continental Ins. Co. 

Arthur Atkins & Co., N. Y........ 181 
City of New York Ins. Co. 

Arthur Atkins & Co., N. Y........ 365 
Federal Insurance 

Curtis @ Samper, Wi Vo... cc eccese 625 
Federal Union Life 

A. & J. Frank Co., Cincinnati...... 25 
Fidelity & Deposit 
ee eo) a Se 221 
Fidelity & Casualty 

ee a ere 196 


Arthur Atkins & Co. nay . Pere 194 


MeBanley & Co. NN. Yieiiciccevcccs 192 
Fidelity Phenix 

Arthur Atkins & Co., N. Y........ 128 
Fire Association of Philadelphia 

Wheeler & Co., Phila............. 52 
Fireman’s Insurance Co. 

Arthur Atkins & Co., N. Y........ 227 
Franklin Fire 
@¥Arthur Atkins & Co., N. Y........ 245 

pecmamey CO, IN. Ves ccccsctccs 245 
Glens Falls 

Arthur Atkins & Co., N. Y........ 58 

J. K. Rice, Jr., & Co., N. ¥ Rs Sepia 58 
Globe & Rutgers 

Curtis & Sanger, N. Y........006 1785 
Great American 

Arthur Atkins & Co., N. Y........ 338 
Hanover Fire, stock 

Arthur Atkins & Co., N. Y........ 220 
Harmonia Insurance (new stock) 

jl. Eh. Rie Tt, & Co,, Na Ys cece 51 


Home Insurance 
Arthur Atkins & Con ie Se eee 440 





McKinley & Co., 440 
J. K. Rice, Jr., & - 440 
Curtis & Sanger, SS ee an on weet 440 
Hemestead 
De Wes Dees Ie, Me OL, Is Wins o's. 50% 43 
Importers and Exporters 
justia & Sanger, N.Y . 2... 22.65. 96 
International Co. of St. Louis, Pfd. 
A. & J. Frank Co., Cincinnati...... 23% 
Inter-Southern Life 
A, & J. Frank & Co., Cincinnati.... 260 
Insurance Co. of North America 
Wheeler & Co., Philadelphia....... 62 
Independence Fire 20 
Independence Ind. Ins. Co. 
Wheeler & Co., Philadelphia....... 310 
Kansas City Life 
Curtis & Sanget, NoY oss. ceeces 975 
Lincoln National Life 
Roy T. H. Barnes & Co., Hartford... 88 
Maryland Casualty, 
Curtia @ Gameee WY Gos. .0s ee ae 113 
Merchants Fire Ins. Go. My ww. ¥. 
Arthur Atkins & Co., . gee 190 
Milwaukee Mechanics 
Arthur Atkins & on MOS Wa dee seid 46 
McKinley & Co., N.-V.c.ccccccecs 46 
Curtis & Sanger, N CER 1, 205 ek 45% 
—— State Life 
A, & J. Frank Co., Cincinnati...... 75 
National Surety 
McKinley & Co., N. V.....ece0ee. 220 
National Surety Rights 
McKinley & Co., N. V.......0.00- 34% 
New Amsterdam Cas. 
Curtis & Sanger, N. Y..........+- 73% 
New Pay. Fire Insurance 
b Meee; 30 ., & CO, Pee Miss sccces 45 


Offered 


59 


250 
25 


"360 


20 
21 


55 
55 


184 


28 
225 
200 


198 


132 
54 
230 


255 
255 


61 
61 


343 


62% 
25 


325 


93 
116 


48 
47% 
78 
225 
35% 
74% 
50 


New York Casualty 

Arthur Atkins & Co. a 1 0 (Sea 

McKinley & Co., N. 
Niagara Fire Ins. Co. 

Arthur Atkins & Co., N. Y........ 
Ohio National Life Ins. Co. 

A. & J. Frank Co., Cincinnati...... 
Reliance Fire 

Wheeler & Co., Philadelphia....... 


Stuyvesant 

Arthur — Cai tee © eo ccs cess 
U.S. F.& 

Curtis 3 ‘aes a WE oc sed hers este 
U. S. Fire Ins. €o 


Arthur Atkins & Co., N. Y 
Victory Insurance Co. 

Wheeler & Co., Philadelphia....... 
Westchester Fire 

McKinley & Co., Pie Mate ae 6+ se 

Arthur Atkins & Gs, : See 

J. K. Rice, Jr., & Co., N. rae wiles 


HARTFORD STOCKS 


Aetna Casualty and Surety 
Conning & Co., Hartford.......... 
Roy T. H. Barnes & Co., Hartford... 
Markham & Company............ 
Lewis & Co., Hartford........++.- 
Aetna Insurance (Fire) 
Conning & Co., Hartford.......... 
Markham & Company............ 
Roy T. H. Barnes & Co., Hartford. 
Curtis Ge Semee TG, Fic cc ccc ce 
Lewis & Co., Hartford............ 
Aetna Life Ins. Co. 


Conning & Co., Hartford........ o~o 


Markham & Company Evegse coke ke 
Roy T. H. Barnes & Co., Hartford. 
Lewis & Co., Hartford ......cccces 
McKinley & Co., N. Y 
Automobile Insurance 
Conning & Co., Hartford.......... 
Markham & Company............ 
Roy T. H. Barnes & Co., Hartford. 
Lewis & Co., Hartford............ 
Conn. General Life 
onning & Co., Hartford.......... 
Markham & Company............ 
Lewis & Co,, Hartiotd .....ccccocs 
Roy T. H. Barnes & Co., Hartford. 
Hartford Fire 
Conning & Co., Hartford.......... 
pg ,' Company 
Roy T. Barnes & Pa: Hartford . 
Lewis & ye pe eee 
Hartford Steam Boiler 
Conning & Co., Hartford.......... 
Markham & Compa: MED nia a altace 
Roy T. H. Barnes & Co, Hartford . 
Lewis & Co., Hartford............ 
National Fire 
Conning & Co., Hartford.......... 
Markham & Company ha x al esse Wein 
Roy T. H. Barnes & a Hartford. 
Lewis & Co., Hartford............ 
Phoenix Insurance 
Conning & Co., moneee ics recy 
Curtis & Sanger, N. Y 
Roy T. H. Barnes & oC., Hartford. 
Lewis & Co., Hartford. ........2.. 
Travelers Insurance 
Conning & Co., Hartford.......... 
Markham & Co., eee 
Roy T. H. Barnes & Co., Hartford. 
Lewis & Co.,; Hartford. ......«c%- 


112 
111 


304 


NEW ENGLAND STOCKS 


Aregeionn Investment Securities Co... . 

Chas. A. Day & Co., Inc., Boston... 
Boston Casualty 

Chas. A. Day & Co., Inc., Boston. . 
hones ‘Insurance 

Chas. A. Day & Co., Inc., Boston. . 
Capitol a Ins. Co. 

nas Day & Co., Inc., Boston. 

eeu us sddeethies de oveseess 
Common 

Columbian National Life Ins. Co. 

Chas, A. Day & Co., Inc., Boston. . 
Conveyancers Title Ins. Co. 

Chas. A. Day & on Inc., Boston. . 
Mass. Bond & Ins. 

Chas. A. Day & Co. Inc., Boston. . 
Mass, Title Ins., Pfd. 

Chas. A. Day & Co., Inc., Boston. . 
New England Fire 

Chas. A. Day & Co., Inc., Boston. . 
New Hampshire Fire 

Chas. A. Day & Co., Inc., Boston. . 
Old Colony bang 

Chas. A. Day & Co., Inc., Boston. . 
Providence Weaene 

Chas, A. Day & Inc., Boston. . 
Springfield Fire and Marine’ 

Chas. A. Day & Co., Inc,, Boston. . 
United Life & ecident Ins. Co. 

Chas. A. Day & Co., Inc,, Boston.. 
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93 
280 


220 
100 
410 

35 

40 
350 
250 
370 


. 575 


38 


113 
113 


311 
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45 
45 
365 


395 
600 





Insurance 
Stocks 


Aetna (Fire) Insurance, 
American Alliance, 


Bankers & Shippers 
Insurance, 


Federal Insurance, 
Fidelity & Casualty Co., 
Fidelity & Deposit Co., 

Globe & Rutgers 
Insurance, 

Great American, 

Home Insurance, 


Importers & Exporters 
Ins., 


Maryland Casualty Co., 
National Surety Co. & 
Rights, 

New Amsterdam 
Casualty Co., 


Phoenix Insurance, 
U. S. Fidelity & 
Guaranty Co., 


U. S. Merchants & 
Shippers. 


Our Bi-Weekly Analysis 
and Quotation Pamphlet 
will be mailed upon request. 


CURTIS & SANGER 


Established 1885 


Specialists in 
Bank and Insurance Stocks 


MEMBERS 
NEW YORK and BOSTON 
STOCK EXCHANGES 


49 Wall Street, 
New York City 
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LAW 





Loss Not Caused by Peril of Sea 

The plaintiff held a policy of marine insur- 
ance with the defendant company covering 
a steam tug against loss due to the perils 
of the sea. The policy also contained a 
clause expressly exempting claims arising 
because of the unseaworthiness of the tug. 

It seems that the steam tug in question was 
engaged in river service in Mexico and was 87 
feet long, having a beam of 19 feet, a depth of 
9 feet and a tonnage of 105.25 gross tons. While 
the tug was being towed from Tampico to Gal- 
veston over the Gulf of Mexico, the tug shipped 
water until she sank. The evidence shows that 
at no time did the wind exceed 25 miles per 
hour, nor were the waves bigger than four or 
five feet, measuring them from trough to crest. 
While this was a choppy sea, there was nothing 
unusual or out of the ordinary about the 
weather. 

The court held that there could be no fe- 
covery under the policy because the damage sus- 
tained could not be fairly attributed to the perils 
of the sea but was brought about because the tug 
was unseaworthy and did not live up to the 
ordinary requirement that a vessel should be 
able to withstand the ordinary and common- 
place perils of a sea voyage. The term “perils 
of the sea’? is always construed in the same 
manner and does not vary with the size or type 
of vessel. The conditions encountered at the 
time of the catastrophe were those which might 
be reasonably be expected on such a trip and 
were in no way extraordinary or unforeseen. 
The court further states that every owner 0i 
a vessel impliedly warrants that it is seaworthy 
and able to cope with the natural and ordinary 
seas and weathers of a voyage. As the policy 
specificaliy excepted the risk of unseaworthiness 
and as the plaintiff did not show any negligence 
on the part of the vessel towing the tug, re- 
covery was denied. 

(Fireman's Fund Ins. Co. vs. Compania De 
Navegacion, U. S. Circuit Court of Appeals, 
Fifth Circuit, Decided May 20, 1927.) 





General Affirmative Charge 

This is an action on a fire policy which cov- 
ered a building and personal property included 
in it. From a judgment in favor of the plain- 
tiff, the insurance company appealed, alleging 
as error that the trial court gave, at the plain- 
tiff’s request, a general affirmative charge in 
favor of the plaintiff, on the substantive merits 
of the case. While the plaintiff offered plenty 
of evidence to show that she had a sufficient 
interest in the property and that the company 
knew that she did not have title, the opposing 
evidence was strong enough that the trial jury 
might have found that the plaintiff had no in- 
terest in the property and that the company’s 
agent knew nothing concerning the lack of in- 
terest. Because of this conflict in evidence, the 
court of review held that “the trial court erred 
in giving the general affirmative charge in her 


favor at appellee’s request. For this error, the 
judgment is reversed and the cause remanded.” 

At another point in the opinion, the court of 
review, in speaking of the general affirmative 
charge, states: “The general affirmative charge, 
with hypothesis, should never be given where 
there is conflict in the evidence, however slight, 
and even though the conflict be presented only 
in testimony (direct or cross) of the same 
witness.” 

Another interesting point is taken up by the 
court in the following language: “The Jaw in 
this State (Alabama) is that when a policy of 
insurance covers a building and personal prop- 
erty included in it, or so attached that its loss 
would be the natural consequence of the de- 
struction of the building, as, a dwelling house 
and furniture, a false warranty as to the build- 
ing avoids the whole policy.” 

(Superior Fire Ins. Co. vs. Whelchel, Court 
of Appeals of Alabama, March 29, 1927, 112 
Southern Reporter 95.) 





Rule Concerning Assignment 

This is a suit on a policy of fire insurance 
brought by the plaintiff concern as assignee. 
In order to sustain its right to sue as assignee, 
the plaintiff offered in evidence the testimony of 
its own manager, who testified that at the time 
the property was purchased from the original 
insured, he called up the vice-president of the 
company and requested him to make out the 
necessary papers and properly assign the same 
to the plaintiff organization. It seems that the 
vice-president was acting as the agent of the 
defendant insurance company and the trial court 
allowed the manager to testify that the vice- 
president, in answer to the request, said that he 
would attend to it. The property, in question, 
having been destroyed by fire about four months 
after the property was sold, the new owner 
brings an action on the policy held by the ven- 
dor. 

Contending that under the circumstances the 
transfer of title carried with it an assignment 
of the insurance policy, the plaintiff seeks to 
recover under the original policy. The court 
of review, however, says that there can be no 
recovery because the evidence does not fairly 
prove that the policy was sold, assigned or 
transferred to the plaintiff. Explaining the 
rule in these classes of cases, the court said 
that where there is a sale and transfer or realty, 
and an assignment of the policy covering such 
realty, duly consented to by the insurance com- 
pany, an entirely new and primary contract of 
insurance is brought into existence between the 
insurance company and the assignee of the or- 
iginal policy. This new contract is subject to 
enforcement, regardless of what took place 
prior to the assignment. The old policy,‘as far 
as the prior owner of the property is concerned, 
expires as of the time of transfer, the assign- 
ment and consent of the company constituting 
and independent contract. 
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WHAT THE RECENT CASES HOLD 

If an applicant for fire insurance signs an ap- 
plication without first having read it, he will be 
held to have known what he signed. (Royal 
Ins. Co. vs. Poole, Virginia Supreme Ct. of 
Appeals, June 21, 1927.) 





If prior to the fire, title to the property had 
not passed, and no deed had been delivered, 
there is no change of title as will void the 
policy. (Twin City Fire Ins. Co. vs. Wilson, 
Kentucky Ct. of Appeals, June 6, 1927.) 





Representations and warranties contained in 
the policy pertain only to things existing at the 
time the policy was issued and not to things 
occuring subsequent to issuance. (Niagara Fire 
Ins. Co. vs. Hankins, Kentucky Ct. of Ap- 
peals, June 6, 1927.) 





A fire policy may be reformed, after the fire 
occurred, to correspond to the intention of the 
parties, and recovery may be had on the re- 
formed policy where a mistake was made in 
description. (Girard Fire and Marine Inc. Co. 
vs. Anglo-American Mill Co., Kentucky Ct. of 
Appeals, June 6, 1927.) 





A forfeiture clause that waiver can be only 
in writing, provided for in the policy itself, is 
invalid, and a waiver may be made by parol. 
(Continental Ins. Co. vs. Simpson, Kentucky 
Ct. of Appeals, June 6, 1927.) 





Forfeitures ate to be avoided, if reasonably 
possible, and the policy is to be contsrued 
strictly against the company. (Globe & Rutgers 
Fire Ins. Co. vs. King Foong Silk Filature, 
Circuit Court of Appeals, Ninth Circuit, 18 
Federal Reporter [2d] 6.) 





Referring to the above case cited, it has been 
recently held that the rule of liberal construction 
in favor of the insured is only to be applied 
where ambiguity in the contract itself makes it 
reasonably subject to two interpretations. (Fire- 
mens Ins. Co. vs. Lasker et al., Circuit Ct. of 
Appeals , Eighth Circuit, 18 Federal Reporter 
[2d] 375.) 





Under a fire policy providing that it shall be 
void in case of change of interest, title or pos- 
session, the insured is precluded from recover- 
ing under the policy where he completely sur- 
rendered possession of the property before the 
fire occurred, and it is immaterial whether or 
not title was retained until full payment of the 
purchase price. (North River Ins. Co. vs. 
Waddell, Supreme Ct. of Alabama, 112 Southern 
Reporter 336.) 








(East St. Louis Lumber Co. vs. U. S. Branch 
of London Assurance Corp., Appellate Court of 
Illinois, Fourth District, 40354—1927.) 
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Recent Fire Company Happenings 








The America Fore Companies announce 
the following changes in the field: James 
W. Bethel, agency superintendent in Chi- 
cago for several years, has gone to Ten- 
nessee as State agent for the American 
Eagle and the First American; Charles A. 
Woerner, Jr., is being transferred from the 
America Fore engineering department in 
Indiana to fill the vacancy caused by E. R. 
Phillips’ transfer to Denver; Charles T. Car- 
penter, Jr., succeeds William S. Cooley, re- 
signed, at Peoria, III. 





Edward E. Swadener has been elected 
secretary-treasurer and director of the Asso- 
ciated Underwriters, managers for Chicago 
Lloyds. Mr. Swadener, who was formerly 
vice-president of F. A. Hardy & Co., whole- 
sale opticians, succeeds B. N. Anderson. 
Hobart P. Young has been elected a director 
succeeding Linus H. Long. 





The Automobile Underwriters Insurance 
Company of Dallas, Texas, has increased 
its capital to $250,000. 





The Birmingham Fire Insurance Com- 
pany of Pittsburgh, Penna., will be known 
in the future as the Birmingham Fire of 
Pennsylvania. The name was so changed 
in order to avoid confusion with the Birm- 
ingham ‘Fire of Birmingham, Ala. 





The Birmingham Fire Insurance Company 
of Pennsylvania has entered Massachusetts 
and will write fire and sprinkler leakage 
lines. Frank E. Dunham, who also repre- 
sents the National Union of Pittsburgh, has 
been appointed general agent for New Eng- 
land. 





L. H. Reynolds has been appointed United 
States manager of the British and Foreign 
Insurance Company and will have full 
charge of the company’s business in this 
country. Mr. Reynolds, who has seen many 
years of service with the British and For- 
eign in England and Australia, succeeds W. 
L. H. Simpson who died early this year. 





Whitney Palache, United States manager 
for the Commercial Union Fire Insurance 
Company of New York and affiliated com- 
panies, has resigned—effective August 31. He 
will be succeeded by F. W. Koeckert, pres- 
ent assistant United States manager, whose 
place will be taken by A. J. Makins of the 
London office. 





James L. Case of Norwich, Conn., and 
Donald G. North of New Haven, Conn., 
have been elected to the board of directors 
of the Excelsior Fire Insurance Company 
of Syracuse, N. Y. 


Both men are local 


agents and are prominent in the affairs of 
State and National Association of Insur- 
ance Agents. 





The Federal Automobile Insurance Com- 
pany of Indianapolis, Ind., has withdrawn 
from the State of Michigan. The Federal 
Automobile, a reciprocal, has been active 
in Michigan for many years. Its withdrawal 
was precipitated by a citation from Com- 
missioner Charles D. Livingston who asked 
the exchange to show cause why its license 
should not be revoked. 





The Homeland Fire Insurance Company, 
New York, N. Y., the new offspring of the 
North British and Mercantile Insurance 
Company, designed to take-over the business 
of the Inter-State Fire of Detroit, has 
entered Massachusetts and has appointed 
William E. Davenport & Son as agent for 
Boston and the surrounding district. 





A New York service office has been 
opened by the Importers and Exporters !n- 
surance Company, New York, N. Y. Frank 
B. Littman, recently with Crum & Forster, 
will be associated with Assistant Secretary 
John N. Begg in the office. 





John M. Niven has been elected vice- 
president and director of the Interstate Ex- 
change Automobile Liability Company of 
Milwaukee, Wis. Clifton Williams, secre- 
tary of the organization, has been chosen 
dean of the Marquette University Law 
School but will continue his duties with the 
Interstate. 





J. G. Pepper, forty-four years with the 
Liverpool and London and Globe Insurance 
Company of England, has been relieved of 
active duty. Mr. Pepper has of recent years 
been the company’s Southern manager, with 
headquarters at New Orleans 

E. F. Nichols has resigned from the Lon- 
don Assurance Company of England and 
P. H. Matthews who has been just marine 
underwriter since 1920 becomes sole under- 
writer and manager of the marine depart- 
ment. 





S. R. Walsman has been appointed a 
special representative of the Millers Mutual 
Fire Insurance Company of Alton, Ill. He 
will cover the Illinois territory formerly 
handled by H. M. Lehmkuhl, who resigned 
to go with the Universal Life of St. Louis. 





In addition to the regular semi-annual 
dividend of 10 per cent, stockholders of the 
National Liberty Fire Insurance Company 
and affiliated companies, have received an 
extra dividend of 20 per cent. 
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The former secretary of the Pittsburgh 
Fire Insurance Company, E. J. Radbourne 
is now connected with the Importers and 
Exporters Insurance Company of New 
York, looking after their Iowa, Nebraska, 
Minnesota and Missouri territory. 





The Presidential Fire and Marine Insur- 
ance Company of Chicago, IIl., has entered 
Florida. Hunter Lyon of Miami, who is 
secretary of the Atlantic Fire Insurance 
Company, has been appointed general agent. 





The semi-annual statement of the St. Paul 
Fire and Marine Insurance Company of St. 
Paul, Minn., shows assets of $28,272,515, 
premium reserve, $12,145,365; net premiums, 
$8,402,371. 





James W. Going, who recently retired as 
manager of the Central department of the 
United American Fire Insurance Company 
of Los Angeles, Calif., has organized the 
firm of Going, Goss & Co., and expects to 
take over the general agencies of several 
well-known stock companies soon. 





The Skandinavia Insurance Company of 
Copenhagen, Denmark, whose reinsurance 
business in this country is taken care of by 
Sumner Ballard in New York shows a profit 
of 700,000 kroner in its annual home office 
report. 





The Southern Fire and Marine Insurance 
Company is being formed in Atlanta, Ga. 
The company, which will have an authorized 
capital of $1,000,000, is sponsored among 
others by Dr. Frank Eskridge, William 
Worth Martin and J. Mallory Hunt, all of 
Atlanta. 





The Southern Insurance Exchange, a 
reciprocal, has been organized at Miami, 
Fla., to write automobile lines. The South 
ern Underwriters, Inc., will act as the attor- 
ney-in-fact. W. B. Paul is president of the 
latter organization and Walter C. Johnson 
is secretary. 





The Southern Home Fire Insurance Com- 
pany of Charleston, S. C., has been granted 
a certificate of authority to do business in 
the State of Arkansas. Shepherd & Com- 
pany of Little Rock will represent the com- 
pany there. 





The Springfield Fire and Marine Insur- 
ance Company of Springfield, Mass., has an- 
nounced the appointment of Stephen A. 
Goodman of Chicago as superintendent of 
agents in its Western department. Mr. Good- 
man has been connected with the Commer- 
cial Union Insurance Company in the West 
since 1921. 
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SOUND SECURITY 











its plate glass policies. 


policyholders. 


peedy Plate Glass Replacements 


When plate glass breaks it must be replaced in ahurry. Delay 
in fixing broken display windows means a falling off in the mer- 
chant’s sales—reduced profits. 


Replacement activities of The Metropolitan Casualty Insurance Company 
in the field of plate glass insurance extend back more than half acentury. Dur- 
ing that time the Company has paid more than $8,000,000.00 in claims under 


Our extensive dealing with glaziers in all parts of the country means that Metro 
agents can assure speedy replacements to ‘‘Good Faith” 


THE METROPOLITAN CASUALTY 
INSURANCE CO. OF NEW YORK 


J. SCOFIELD ROWE, President 
Home Office, 55 Fifth Avenue 





CHARTERED 1874 











Writing Casualty Insurance 
Fidelity and Surety Bonds 


Sr asatp 
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Home Office: DAVENPORT, IOWA 

















The Insurance Agent 
and His Obligations 





Every insurance agent has a 
dual obligation—to the insured, 
‘on the one hand; to the company 
he represents, on the other hand. 
And, besides, he is interested in ‘ 
his own welfare. 


No man can meet these obliga- 
tions without the whole-hearted 
cooperation of the Home Office. 
We recognize this fact and strive 
to keep it uppermost in all deal- 
ings with our agents. 





UNITED STATES FIDELITY 
AND GUARANTY 
COMPANY 


BALTIMORE MARYLAND 


$155,000 ,000 Paid in Claims in 30 Years 
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Casualty, Surety and Miscellaneous 





IOWA BONDING RATES 





Prospect of Readjustment in Detri- 
mental Situation 





ACTION BY SURETY ASSOCIATION 





Member Companies Require Statement 
Disclaiming Rebate on Contracts 


Des Mornes, Ia., July 25.—There is a joy- 
ous spirit abroad in Iowa insurance circles over 
the prospect of a restoration of adequate rates 
by bonding companies. In recent years, the 
surety business has been badly disorganized and 
through rebates by agents, and perhaps con- 
nivance by companies themselves, the established 
rate of $15 per $1000, has been well nigh elimi- 
nated. Cases are on record where large con- 
tracts have been bonded for less than $1 per 
$100, and in some individual cases as low as 50 
per ‘cent represents the payment required. 


A few years ago the Surety Association of 
America attempted to adjust matters, and its 
secretary, R. R. Gilkey of New York, made a 
visit to the city and gave personal attention 
to some of the complaints. He received assur- 
ance from a number of agencies that an or- 
ganized effort would be put forward to obviate 
the difficulty. Matters have been going from 
bad to worse, however, but now it is stated that 
companies holding membership in the Surety 
Association must require all Iowa agents to 
check rebating in connection with the sale of 
contract bonds in the State. The certificates 
now issued require agreement from both agent 
and broker that no rebate from the manual 
premium has been granted, directly or indi- 
rectly, or valued consideration of any kind given 
or promised. It is believed that through the use 
of such blanks, the companies will not only be 
able to check rebating, but will know of any 
violation of the commission or brokerage rule, 
and be able to place responsibility. 

Indicative of the effort being put forward by 
the Surety Association, the following letter to 
a prominent insurance firm in Des Moines, 
written by J. R. Wells, second vice-president 
of the Association, shows the plan to be fol- 
lowed: 

We realize that you have written little, if any 
contract bond business and understand that it 
is because of the prevalence of rebates by other 
agencies. That practice, as followed in Iowa 
for a long time past, has been discussed several 
times in the Surety Association, and now, in 
an attempt to correct the situation, the Associa- 
tion has adopted a resolution requiring mem- 
ber companies to obtain a written statement 
from the producing agent in each surety bond 
disclaiming any rebate. Companies are ex- 
pected to reject any bond not accompanied by 
the appropriate disclaimer. 

We are sending you separately a supply of 
forms of certificate which explain themselves, 
and request that in each surety case hereafter 





you send with the report one of these certificates 
signed by yourself if direct business, or if the 
business originates with a broker, let us have 
two certificates, one signed by the broker and 
the other by yourself. 

We are hopeful that this procedure will put 
a stop to the improper action of the other 
agents and enable you to do some business in 
surety bonds. 


Makes Second Report 
(Concluded from page 3) 


brokerage concerns are contemplating organiz- 
ing insurance companies for the sole purpose 
of obtaining 30 per cent commission. It has 
been stated that such insurance companies, after 
organization, would reinsure most or all of the 
business obtained by them. The existing com- 
panies should not fear the competition of such 
companies. I do not believe that the public 
would be impressed by the policy of a com- 
pany which is formed for the mere purpose of 
giving excess commissions to certain brokers. 
The insurance department has successfully 
urged all casualty companies to abide by the 
casualty acquisition cost rules and I am quite 
certain that the attentions of insurance de- 
partments might be well directed to such com- 
panies, which refuse to abide by any tidelity 
and surety acquisition cost rules. Such com- 
panies further might find difficulty in being ad- 
mitted into States where the Insurance Com- 
missioners wish to sustain the agreement by 
the companies to limit acquisition costs. If 
the city agency plan is discontinued and all the 
commissions are eventually reduced to 20 per 
cent, the position of such a company will be 
more than ever indefensible. The formation 
of an insurance company for the sole purpose 
of giving an extra 10 per cent commission to 
brokers is an economic waste and such a com- 
pany should be fought by the insurance depart- 
ments, by existing companies and by the pub- 
lic alike. I cannot believe that any of the 
brokers are seriously contemplating this step, 
but I believe it best to mention the subject be- 
cause of existing rumors. 


I have been impressed that the larger broker- 
age concérns do not really object to the reduc- 
tion of maximum commissions to 20 per cent 
as much as they object to the designation of 
certain other brokers as specialists and their 
own exclusion from such designation. I be- 
lieve that these larger brokerage concerns 
would be better satisfied if all maximum com- 
missions were reduced to 20 per cent and no 
city agents were designated. As I understand 
the conditions which affected the adoption of 
the acquisition cost rules, the provisions for 
city agents were adopted because it was only 
possible to obtain complete accord among the 
companies by the inclusion of these provisions. 
We do not know that the New York Insurance 
Department is entirely satisfied with the desig- 
nation of certain brokers who are to receive 
excess commissions. We do not know that 
the Insurance Commissioners of other States 
will look with complacency upon the receipt 
of excess commission by certain designated 
brokers in New York city, while brokers in 
their localities are denied such commissions. 
If there is a serious attempt to appoint city 
agents in other localities the only result in my 
opinion will be the abolishing of all city agents 
and a reduction of maximum commissions to 
20 per cent everywhere. 
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DIFFERENTIAL ABOLISHED 


Pennsylvania State Compensation 
Fund to Lose This Advantage 








COMMISSIONER M. H. TAGGART’S 
STATEMENT 





Business of the Fund Will Be Written 
According to Manual After Decem- 
ber 31, 1927 
PHILADELPHIA, PENNA., July 25.—Efforts of 
the insurance companies and various associa- 
tions to have the ten per cent differential en- 
joyed by the Pennsylvania State Workmen’s 
Compensation Fund abolished bore fruit here 
when Insurance Commissioner Matthew H. 
Taggart announced that, effective December 31 
of this year, the differential would be dropped 
and compensation would be written by the Fund 

according to the manual. 

“There are so many benefits peculiar to the 
State Compensation Fund that do not inure to 
the benefit of other carriers that the decision is 
proper,” Commissioner Taggart said. “My 
study of the fund satisfies me that the State 
appropriation of $500,000 to initiate the Fund 
has long since been repaid the State from earn- 
ings. The annual premium writings of the 
Fund since 1918 have equaled or exceeded 
$1,000,000. This indicates that the Fund has 
grown in strength to a point where it no longer 
needs or has a right to the benefit of this dif- 
ferential. 

“In addition to the larger premium income, 
the State Workmen’s Compensation Boa:u op- 
erates without charge for services, as the State 
Treasurer, custodian of the Fund, the Commis- 
sioner of Labor and Industry and the Insurance 
Commissioner, constitute the Board. The Fund 
may use the inspectors of the Department of 
Labor to improve its loss experience; it may 
use the auditors of the Insurance Department; 
it may use the penalty of forfeiting one-half 
of unearned premium of an employer should he 
refuse to permit inspection of his plant; it may 
file lien, as a State interest, upon the real and 
personal property of a policyholder for unpaid 
premiums. In case of the insolvency of the 
Fund, policyholders are not subject to assess- 
ment. These advantages, in addition to others, 
are beyond the reach of other compensation in- 
surance carriers.” 

The Insurance Commissioner’s decision ends 
a long fight, extending back to Governor 
Sproul’s administration, that has been carried 
on by the insurance companies for the elimina- 
tion of unfair competition in the workmen’s 
compensation field. 


A Sun Indemnity Appointment 
The Sun Indemnity Company, New York, 
has appointed Turnbull & Earle, Inc., as general 
agents for all lines at Larchmont, N. Y. 
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The Employers’ 


Liability Assurance 
Corp., Ltd. 


The Employers’ Fire 
Insurance Co. 


American Employers’ 


Insurance Co. 


SAMUEL APPLETON’ BUILDING 
110 Milk Street, Boston, Massachusetts 


Practically every form of Insurance 
except Life 


HEN advertising was in its infancy 

the extravagant claims of adver- 
tisers were excused under the mis- 
nomer of “good advertising.” Reality 
was something else again. 


Times have changed. Truth in adver- 
tising is now demanded by the readers 
of a periodical as well as by any adver- 
tiser worthy of the name. 


The policy of liberal treatment to its 
policyholders plus the policy of fair 
dealing with its representatives is what 
makes “The Service that Satisfies a 
reality and not a mere advertisement. 
The insuring public also demands sound 
advice on insurance problems. The Em- 
ployers’ Group agent is sought because 
he can give such advice—because “Wise 
Men Seek Wise Counsel.” 


Ask any agent of The Employers’ Group. 


(Agency connections still open in several ter- 
ritories. Write Agents Department and your 
letter will be referred to the proper party.) 








OPEN NEW OFFICES 
Commonwealth Companies Have Own 
Building at Little Rock 

Littte Rock, ArK., July 25.—The Common- 
wealth Casualty Company and the Common- 
wealth Life Insurance Company have opened 
their new offices in the Commonwealth Build- 
ing at Twelfth and Main streets, officers of the 
companies have announced. S. R. Thomas, of 
this city, is president of both companies, and 
Willam McCallum, also of Little Rock, is gen- 
eral manager of both, also serving the life in- 
surance company as secretary and the accident 
insurance company as vice-president. 

The new building has been rebuilt for the 
concern from the Geiger-Williams battery plant. 
It is now attractively decorated in ivory wood- 
work and wall tints and is equipped with the 
most modern insurance office equipment. The 
office of the company was formerly in the New 
Donaghey Building. Mr. Thomas has been 
president of the accident insurance company 
since its organization here in December, 1926. 

Mr. McCallum, general manager of the com- 
panies, has been active in insurance for a num- 
ber of years. He was formerly the agency 
supervisor of the Provident Life and Accident 
Insurance Company, with headquarters in Chat- 
tanooga. He has been a resident of Little Rock 
for the past six years. 


Fort Wayne Safety Campaign 

INDIANAPOLIS, IND., July 26.—Casualty and 
accident underwriters took an active part in 
a campaign in Fort Wayne recently toward the 
furtherance of public safety. A poster hunt, 
for which prizes were awarded, and the show- 
ing of an open-air motion picture were the 
first stunts of the campaign. These were 
staged in Deisser park under the direction of 
the Fort Wayne Safety Council. 

Between 40 and 50 safety posters were tacked 


up at various places in the park at the open- 
ing of the program. The posters were num- 
bered and each had a title. The person handing 
in the greatest number of poster numbers and 
titles won a $5 prize. The physical education 
department of the Y. M. C. A. staged a first- 
aid demonstration and toy balloons were handed 
to the children. 


Globe Indemnity Has Received Premiums 

Totaling $12,807,579 in Six Months 

For the first six months of this year, the 
Globe Indemnity Company, Newark, has re- 
ceived premiums totaling $12,807,579 and has 
paid losses of $5,141,241. The company’s state- 
ment for the period shows total resources of 
$35,110,502, with a reserve for losses of $10,- 
537,636. The capital is $2,500,000 and the sur- 
plus $5,000,000, while a special reserve for 
losses incurred but not reported amounts to 
$1,800,000. 





A square deal—regardless of cost. 


Both to agents and the assured. 
Big men at the helm of the Repub- 
lic, who realize that straight shoot- 
ing is the only enduring foundation 
for permanent success. 


Correspondence solicited. 





President and General Manager 











The Fidé | l ly and 
(asualty (Oinp any 


of New York 


ROBT. J. HILLAS, presipenr 
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TAXICAB RULING 


Attorney General Finds Equitabie 
Surety’s Methods Are Insurance, 
Not Suretyship 








OPINION BY NEW YORK STATE 





President of Company Says Business Will 
Be Written on Casualiy Basis 
by September 1 
A ruling to the effect that the methods ot 
writing taxicab insurance as established by the 
Equitable Surety Company, New York, con- 
stitute insurance rather than suretyship has just 
been handed down by the office of the State's 
attorney general. 
Harold R. Cronin, president of the Equitable 
Surety, when interviewed on the matter by a 
representative of THE SppEcTaTor, said: 


The Equitable Surety Company, in order to 
settle any difference of opinion as to whether its 
taxicab business was insurance or suretyship 
agreed with the Superintendent of Insurance 
of New York, James A. Beha, to submit all 
the facts regarding its methods of writing this 
business to the New York attorney general. 
We further agreed to abide by the decision of 
the attorney general without any continued dis- 
cussion of the matter. 

The attorney general having given his opinion 
that our methods of transacting this business 
constitute insurance and not suretyship, we are 
acting accordingly and, after September 1, a!! 
of our business of this kind will be written on 
a casualty insurance basis and not through 
surety bonds. We may be able to effect the 
transition earlier, but it will surely be done by 
September 1. The Equitable Surety Company, 
having made the agreemént with Superintén- 
dent Beha, most certainly intends to live up to 
it in every respect. No change in our charter 
is necessary, aS we are already authorized to 
write casualty business of this kind. 


The opinion of the New York attorney gen- 
eral, as submitted to Superinterident Beha by 
Acting Attorney General Oliver C. James, runs, 
in part, as follows: 


The plan by which the surety company re- 
ceives a premium or deposit or crédit to a fund, 
which it is permitted to use, and does yse for 
the payment of losses, not of the applicant 
alone, but of all members of the group to which 
he belongs, and by which it is empowered to 
assess a member of the group, not only on ac- 
count of his losses, but also on account of the 
losses of all other members of the group, thus 
relieving the members sustaining losses from 
liability, further embodies all of the essential 
features of co-operative or mutual insurance. 

The corporation insists that the contract is 
not one of insurance, but one of — suretyship 
only, for the reason that in the expressed pro- 
visions of the contract the applicant remains the 
principal debtor, and is primarily liable for all 
damages which he may cause; that each appli- 
cant’s contribution to the monthly fund is in 
the nature of simple collateral. 

It is undoubted that this primary liability of 
the member is a difference which is usually suf- 
ficient to distinguish suretyship from insurance. 
The proposition which you have submitted to 
me, however, when considered in its entirety, as 
it must be, clearly possesses various important 
characteristics which are peculiar to insurance. 
The contributions to the monthly fund are not 
really collateral as collateral in suretyship 1s 
understood to be. The individual contribution 
of $15 cannot seriously be regarded as collateral 
for $2500 liability. It is the pooling of these 
contributions, and the availability of each man’s 





$15 to meet the liability of every other man in 
the group, which enables losses to be met out 
of the fund so created. 

The result of this arrangement is that when a 
loss is met and paid out of the monthly fund, 
the primary liability of the principal debtor 1s 
extinguished, not by recourse to him or to prop- 
erty which is his exclusively, but by recourse to 
the contributions of many. Similarly, the prin- 
cipal debtor is relieved of his liability when a 
loss involving him is paid by assessment of the 
group. This, too, is charactertistic of insurance 
rather than suretyship. I understand, further- 
more, that in the actual operation of these com- 
panies no attempt is made to enforce the agrec- 
ment of applicants to reimburse the surety com- 
pany for losses. For these reasons I do not 
attach supreme importance to that clause. 

Undoubtedly, as I have indicated, the arrange- 
ment possesses certain characteristics of surety- 
ship, but it has sufficient important features pe- 
culiar to insurance to make me feel that the 
business as carried on by these corporatioas 
should be viewed as insurance, and should he 
written under the insurance powers conferred 
by Subdivision 3 of Section 70 of the Insurance 
Law, rather than under the surety powers con- 
ferred by Subdivision 4 of that section. 


JOHN M. RICHARDSON APPOINTED 
Becomes Resident Vice-President at Bos- 
ton for Globe Indemnity 
The Globe Indemnity Company, Newark, has 
appointed John M. Richardson as_ resident 
vice-president, in charge of the company’s 
branch office at Boston, its New England ser- 
vice departments and its agency work in the 
New England States of Maine, Massachusetts, 
New Hampshire and Vermont. Mr. Richard- 
son comes from the home office, where he has 
had the title of executive representative, and has 
béen in charge of the general duties in connec- 
tion with the conduct of the agency department. 








SOUTHERN 
SURETY CO. 


Home Office, Des Moines, lowa 





Statement as of 
December 31, 1926 


(Condensed from Statement of 
U. S. Treas. Dept.) 


Admitted Assets. ...... $8,257,284 
CAMs cee 1,500,000 
TN ii atone 500,533 


Fourteen YearsofSteadyGrowth 
Prompt and Dependable Service 
to Both Patrons and Agents. 





We Solicit and Write: 


Surety and Fidelity Bonds 
Accident and Health 
Plate Glass 
Workmen’s Compensation 
Employer’s and General Liability 
Burglary andAutomobile Insurance 
Credit Insurance 





Let the Southern Serve You 














Here are the members of the Quarter Century Club of the National Surety Company, New 
York, all of whom will be present at the anniversary convention of the company in Atlantic 


City this week. 


The club is composed of those who have served the National Surety 25 years 


or longer, and in the center may be seen William B. Joyce, chairman of the board, who has been 


29 


with the organization 37 years. 
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WE REPORT PROGRESS 


In the first four months of this year this 
Company showed nearly 60% increase in 
the volume of its net fidelity and surety prem- 
iums written. 


In the first half of May, our net premium 
volume in the same lines was equal to the 
total premiums written for the full month 
of May, 1926. 


That is because agents are learning that 
our underwriting facilities are unequalled 
and that the cooperative service we give to 
our representatives in the field is the sort 
which enables them to create and hold good 
fidelity and surety lines. 


We don’t go after business direct but de- 
velop it through agents and brokers. 


We have openings for a limited number of 
general agents, regional agents and _ local 
agents at a number of points in the United 
States and will gladly discuss the matter with 
any good agent who may be interested. 


We are still intent upon our effort to make 
this more and more “if not yet the biggest 
at least the best multiple line Company on 
Earth” and to that end, give every agent of 
ours all the cooperation a reasonable man 
can fairly ask. 


New Pork Jndemnity Company 


SPENCER WELTON, President 
115 Broadway, New York City 
New England Department 


Insurance Exchange 
Boston, Massachusetts 


Western Department 
Adams Franklin Building 
Chicago, Illinois 


Pacific Coast Department 
Corporation Building 
Los Angeles, California 








EVERY YEAR A RECORD YEAR 











Yea Income Assets —_— ald Policyholders Since Organization 
1908 $9,248.00 $5,683.00 $722.46 

1913 $234,570.00 $55,825.00 $320,985.43 

1817 $758,923.85 $365,736.81 $1,307,881.83 
1921 $2,374,671.38 $1, 499,846.33 $4,234 ,599.59 
22 = $2,891,874.11 $1,722,207.46 $5,763,009.64 
123 © $3,337,492.14 $2,119,695.57 — $7,385,699.08 


wee $3,855,894.05 $2,502,432.78 $9,000,482.67 
ws $4,149, 212.10 $3, 233, 262.12 $10,787,655.97 
28 $4, 561,500.50 $3, 937,616.33 $12,747,722.65 


BUSINESS MEN’S 
ASSURANCE COMPANY 


W. T. Grant, President Kansas City, Mo. 











% THE OLD LINE ~—= 
od A N= 7h =) I a 
INSURANCE Co. 


CONTRACT 


TERRITOR 
COMPANY] 


FOR GOOD MEN 


GBRoobbins, Pres. CB. Svaboda; Secy 














Good territory available in Texas and 
Oklahoma to Agents who can qualify as 
to character. 


SOUTHERN UNION 


Life Insurance Co. 
of 
Fort Worth, Texas 


JAS. L. MISTROT, Pres. TOM POYNOR, V.-Pres. 


THE SIGN OF GOOD CASUALTY INSURANCE 





LIABILITY BURGLARY 

ACCIDENT CREDIT 

HEALTH BOILER 

AUTOMOBILE LANDLORDS 

TEAMS ELEVATOR 

COMPENSATION Ph «GENERAL LIABILITY 
Established - ESS 1869 





LONDON GUARANTEE & ACCIDENT CO., Ltd, ENR. 


Head Office 55 Fifth Ave., New York 
C. M. Berger, United States Manager 
Philadelphia Branch Offi 
Wood Building, 512-514 Walnut Street, 
MA. ELER LORD & CO., ident Managers. 


145 Milk Street, Boston, Mass. 
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CRIME REDUCTION 





New York Making Successful Fight 
Against Underworld 





QUARTERLY REPORT OF POLICE 
COMMISSIONER 





Marked Decrease in Number of Hold-Ups 
Involving Large Sums 


In ‘his first quarterly report as Police Com- 
missioner of New York City, Joseph A. War- 
ren notes a remarkable decrease in the num- 
ber of crimes of hold-up involving large sums. 
This year there have been no hold-ups where 
the sum was over $10,000 and there were only 
13 in which the amount was over $1000 each. 
Commissioner Warren’s report also shows 
marked decreases in the number of burglaries 
of stores, lofts and safes, as well as in the 
number of night burglaries of residences. 
Automobile thefts, in addition, were reduced 
together with pickpocket cases and grand 
larcencies. 

Credit for the crime reductions is given by 
Commissioner Warren to the drastic provisions 
of the Baumes Laws, active prosecution by dis- 
trict attorneys, severe sentences by judges, the 
increased number of men in the police depart- 
ment and the high caliber of its personnel. 

The report shows the decrease in crimes of 
violence in the second quarter of 1927, as com- 
pared with the same periods in 1925 and 1926 
as follows: 

1927 1926 1925 
Murder or manslaughter........ 67 72 81 


Felonious assault ....scccccsece 511 555 576 
Assault and robbery........... 207 284 328 
EEN? Csteaat 6a ors ece vedas 826 854 1,004 

ENN sad s- sveceoruial ees eelew sie ai 1,611 1,765 1,989 


Cases of hold-up, as reported in the second 


quarters of 1925, 1926 and 1927, are listed and 


enumerated in this manner: 


1927 1926 
ey ere ere 59 68 


pe 8S NS tae oar eee Re 60 51 75 
pe ere rer bet ee 11 6 11 
WEEE. cccctaxcveehawaes ecenes 4 26 7 
SE Vic dudecmckeneb wes uwbwes 1 12 15 
Uted Cigar sGOs-..¢ 6s scnces 12 14 20 
Jeweler or employee............ 0 9 12 
Ce ee ee er 9 11 18 
ER. WOM cas ccc tiene<eues a 2 aa 
MIMINES  56ce ss eueSisonee: 7 ahewe 0 1 0 
CUE Laie edude Ki wemenceeuee 4 2 2 
Railroad employee ............. 2 3 12 
ig evans tewevivegue 2 6 5 
Store driver, laundry, etc....... 4 6 10 
Card of Gic€ GAM... .cccscceces 1 5 2 
DE. occas cheer esitautesc 0 2 - 
Collector: or agent.......ceseee 2 2 7 
I co. varae cay nevenncrens 1 9 2 
Cl, SIE Sc cide wedioeetoddece 1 2 14 
2 Be rrr eect mee 10 19 17 
WE Sn won ccdsae teas ew ease 13 18 i3 
PAOWRONOS) san cvicccemscedues 0 0 1 
WS Ae chbades bat cdderh cccades 0 0 1 
EES ioc vivcacecuwanade 7 7 2 
pe rece re ee 207 284 328 


Burglary statistics for the same periods ‘are 
shown as follows: 


1927 1926 1925 

eM GRE i. cc sade ivaxndve 225 160 230 
ROGIGEUNCEs MIGHE 5 ic og cpccsccc 101 104 123 
Store, basement, etc............ 477 542 585 
BAM beds cvccs cle CUD Kawau Reel 2 14 11 
MEET hd ta Weauariensdecuewenwe 21 34 55 
SOA iseencnscauhopewnwes 826 854 1,004 


New York Indemnity Appointments 

The New York Indemnity Company, New 
York, has announced the appointment of the 
following general agents: 

B. Hyman & Sons, Inc., for casualty insur- 
ance, at Providence, R. I. 

McMurtrio & Powell Agency at St. Joseph, 
Mo., for casualty and surety. 

O. L. Pritchard of Rochester, N. Y., has 
for several months been general casualty agent 
and now becomes general surety agent as well. 








12 Washington Place, 








| THE 
INSURANCE COMPANY 
OF AMERICA 


JAMES GIBBS, President 
CASUALTY AND SURETY 
REINSURANCE 
AND EXCESS COVERS 


HEAD OFFICE 


Telephone, Mulberry 5585 























Newark, N. J. 


Organizing Stonewall Jackson Health and 
Accident 


F. J. Beman, postmaster at Jackson, Mich., is 
president of a new company, called the Stone- 
wall Jackson Health and Accident Insurance 
Company, which is being organized in that city, 
with a capital of $25,000 and the same amount 
of surplus. J. P. Badour is vice-president and 
Charles Bovay is secretary. 


New Amsterdam Casualty’s Gains 


The New Amsterdam Casualty Company, 
Baltimore, during the first six months of this 
year, increased its assets by $1,204,741, as com- 
pared with the figures of the company as of 
December 31, 1926. 











Agents Call It 
Their Company 














sac 
CONSERVATIVE 
AGGRESSIVENESS— 














ONSERVATIVE 

in the selection 

of business; ag- 
gressive in procuring 
it. That describes the 
operating policy of 
this company. 


We try to pick the 
class of business we 
want before it is ac- 
tually submitted. This 
is accomplished by un- 
derwriting every 
agency prospect be- 
fore an agency agree- 
ment is signed. 








The advantage of 
this policy to the 
agent is that he knows 
exactly where he 
stands from the very 
beginning. 
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Great American 
Indemnity Company 


New York 
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Club House Administration Building 











Power Plant Print Shop Garage 


Efficiency in handling Casualty and Bonding lines, and more than 
twenty-nine years experience in advising our 
Field Organization 


Maryland Casualty Company 


Baltimore 


Seeking new representatives and business 
. on our record 














When an Agent visits the Home Office he can 
usually see everybody---he is welcome 


























THE EXPERIENCE GRADING 
AND RATING SCHEDULE 


By E. G. RICHARDS 
Forrad a former Predlicat of the Natiousl Mosrd of Fire Underwriters.” 


A practical treatise on the computing of 
FIRE INSURANCE RATES 


From Actual Experience Costs 


Because of his extensive experience in fire underwriting 
and his close study and analysis of its various phases, 
there is probably no one in the fire insurance business 
better qualified than Mr. Richards to furnish the 
long-sought key to the problem of fire insurance rate- 
making from actual costs. 


FIRE INSURANCE RATING 


is a most important subject and no fire underwriter 
can afford to overlook Mr. Richards’ carefully worked 
out system. 
Cloth Binding, 192 pages 
Price, postpaid, $4 
Bound in with the above-named book is now included Mr. Richards’ 
pamphlet (sold separately at $1 per copy) on 
FIRE UNDERWRITING PROFITS 
as related to 
EXPERIENCE RATE-MAKING 


a striking analysis of underwriting results for 22 years, and an argument for 
a change in the manner of computing underwriting profits. 


THE SPECTATOR COMPANY 
Selling Agents 


CHICAGO NEW YORK 











THE UNUSUAL PROGRESS 


OF THIS COMPANY, IS 
PERHAPS, THE BEST 


RECOMMENDATION OF 
THE CALIBRE OF SERV- 
ICE IT RENDERS. 


THE EQUITABLE SURETY 
COMPANY 


HAROLD R. CRONIN, President 
HAROLD ;SPIELBERG, Vice-Pres. and Gen. Mgr. 


Court Square Building 
2 Lafayette St. New York City 
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JUDGMENT IN IOWA 





Damages Awarded to Guest in 
Automobile 





DECISION THAT CAUSE OF ACTION 
MAY SURVIVE 





Liability Policy Provided Only Tangible 
Estate of Deceased 

Des Moines, Iowa, July 22.—Much interest 
in casualty insurance circles was intrigued by 
a hotly contested suit in Federal court in Sioux 
City recently. Judgment for $5000, the full 
amount of an automobile liability policy, was 
awarded by Judge George C. Scott to Maude A. 
Steil, against the International Indemnity Com- 
pany of Los Angeles. 

Mrs. Steil was an invited guest in the car 
of Lloyd Sleezer and was enroute to McCook 
lake for a family picnic when the automobile 
was struck by a passenger train. Mrs. Sleezer 
was killed outright, Mr. Sleezer died shortly 
after being removed to a Sioux City hospital 
and Mrs. Steil suffered the loss of one leg, 
as well as other body injuries. 

The case has several interesting features, one 
being the awarding of damages to a person who 
was riding on invitation in another’s car. An- 
other is the fact that an automobile liability 
policy provided the only tangible estate of 
Lloyd Sleezer. The surivability of the cause 
of action in view of the fact that Mr. Sleezer 
was a resident of Iowa and the injury happened 


* in South Dakota, was a point elaborated on by 


Judge Scott in his decision. A further claim 
made by the defense was that the plaintiff, 
by suing the railroad for $15,000 damages be- 
cause of her injury and later outside of court, 
settling with the railroad and giving a release 
upon payment of $3500 damages, had virtually 
released the estate of Mr. Sleezer. Judge Scott, 
however, ruled that such release did not re- 
lease a joint tort feasor but amounted to a 
covenant not to sue. 


Judge Scott agreed with the defense* that 
the cause of action would not survive Mr. 
Sleezer’s death under section 2317 of a South 
Dakota statute, but added that the cause of 
survival depended on the Iowa law section 
10957, Iowa code, 1924, quoting: “All causes 
of action shall survive and may be brought not- 
withstanding the death of the persons entitled 
or liable for the same.” The court explained 
that Mr. Sleezer and the plaintiff, Mrs. Steil, 
were citizens of Iowa and that they both re- 
turned to the State of Iowa after the accident, 
although Mr. Sleezer survived but a few hours 
after crossing the State line. 


Nebraska Examiners to Be On Straight 
Salary 

Omana, NEs., July 22—Insurance examiners 
of Nebraska are in the future to be placed on 
a straight salary instead of depending on the 
$10 a day previously collected from the insur- 
ance companies they happen to be examining for 
the day. This decision has been reached by 
State Secretary of Finance Meeker with the 


full approval of Governor Adam McMullen. 
The two obtained an extensive opinion from the 
attorney-general before taking the step. The 
plan is to pay them $2200 to $2400 a year, and 
conitnue to collect the $10 a day from the in- 
continue to collect the $10 a day from the in- 
into the State treasury for the general fund, 
from which general fund the examiners will 
also receive their salaries. 


Annual Insurance Section of The Statist 

Under date of July 2, The Statist, London, is- 
sued its annual insurance section. It contaiis 
much matter of interest to insurance men, in- 
cluding subjects discussed at the International 


Congress of Actuaries, and special articles and 
tables upon numerous other subjects. These 
include the question of Life Assurance from the 
Public Point of View: The Insurance Under- 
takings Bill: Are Fire and Accident Commis- 
sions Too High?; Recent Developments in Re- 
insurance Methods; The Problems of Light 
Car Motor Insurance, etc. 


Kokomo Life and Accident Changes Name 

INDIANAPOLIS, IND., July 26—The Kokomo 
Life and Accident Insurance Company of Ko- 
komo, Ind., has filed an amendment to its cor- 
poration papers changing its name to the Amer- 
ican National Assurance Company. 











Dishonesty 


ISHONESTY on the part of trusted employees is 
estimated to be costing the employers of this country 
approximately $200,000,000 per annum. 


Dishonesty cannot be prevented; it can only be anticipated. 
Most of the dishonesty losses reported each year occurred 
under accounting systems thought unbeatable. 


| geese Bonds—and no other forms of protection— 
enable employers to anticipate dishonesty on the part 
of their employees and to counteract its effects. 


Fidelity Bonds, as furnished by the F. & D., can be writ- 
ten to cover the officers and employees of all kinds of or- 
ganizations—one person or ten thousand. 


FIDELITY AND DEPOSIT COMPANY 
of Maryland 


BALTIMORE 


FIDELITY and SURETY BONDS and BURGLARY INSURANCE 


“Specialization Means Service” 


Baltimore, Md. 











Pre fee 


pS eer Sere 


Sp. 7 


Production Department 
FIDELITY & DEPOSIT COMPANY 


If you are not already adequately repre=- 
sented in this territory I will beglad to 
have full information regarding an aaa 
agency connection with your Company. 











THE SPECTATOR Thursday 














Twenty-Second Semi-Annual Statement of 


AMERICAN NATIONAL INSURANCE COMPANY 


OF GALVESTON, TEXAS 
W. L. MOODY, JR., President SHEARN MOODY, Vice President W. J. SHAW, Secretary 


Financial Statement, June 30, 1927 





ASSETS LIABILITIES 

ee (eT $ 1,248,324.42 Net Reserve (American Experience Table, 3 
Real Estate Contract of Sales............... 299,455.35 es BS RRR Ne SR SO Ah a oe EM de $23,067,053.00 
MUMBO MIMENS So sky coos bocce cs case eres 10,488,133.39 Reserve for Death Losses in Process of Adjust- 
Collateral Loans................. eas 3,000.00 ed RR ER Fe eo PA 272,890.63 
ee ee a 2,557,679.35 
Bonde ond hocks... . .... 6.5.5.6. csnescne 10,402,372.74 Reserve for Taxes. ..........++++s+sseeeees 144,305.70 
so 78" eel a eM ed a at 1,231,454.85 Miscellaneous Liabilities...........-ccesse0 199,330.49 
Certsncates OF Deposit. ........... 20000000000 35,500.00 TL UO ao ino os sinless $2,000,000.00 
Interest Due and Accrued...........see0e+. 516,701.18 Assigned Funds and Surplus. . 1,959,201.68 
Deferred and Uncollected Premiums, etc. (Net) 857,096.22 ‘ . 
Due from other Companies from Re-Insurance. 3,064.00 Surplus Security to Policyholders............ 3,959,201.67 

ne '$27,642,781.50 Total Liabilities..................0: $27,642,781.50 

GAINS MADE DURING 1927 
Increase in insurance in Force, First six Months of 1927........................00000 $40,390,892.00 
Increase in Admitted Assets, First six Months of 1927....................00.c0eceuees 1,847,047.46 
Insurance in Force June 30, 1927 Total Paid Policyholders Since Organization 
$423,968,907.00 $23,863,501.07 


Operates From Coast to Coast 


Canada To The Gulf—The Republic of Cuba and Territory of Hawaii 
Gross Income Per Month Exceeds.................... $1,140,000.00 




















A NEW BOOK A NEW BOOK 











INSURANCE TRUSTS 


By C. Alison Scully 


Vice-President and Trust Officer National Bank of Commerce in New York 


Here is a book you need. It deals clearly, comprehensively and instructively with the most significant and out- 
standing topic in the fields of trust service and life insurance. 

Vice-president and trust officer of the National Bank of Commerce in New York, the author is also a member of 
the Bar in that city and Philadelphia; he is an expert on trust agreements; and he not only knows his subject, but 
understands how to convey his knowledge to you so that you will remember and profit by i 

Life insurance agents, brokers, general agents and company executives should have this book. In addition, it is 
of practical value to officers of banks and trust companies, attorneys and those business and professional men who 
require compact, definite and reliable information on trust agreements. As a textbook, INSURANCE TRUSTS is ex- 
pecially suitable for universities, colleges, financial and banking courses and life insurance schools. Policyholders 
too will find it useful in planning the disposition of estates. 

Get this new book. It describes the making and operation of Trust established by policyholders for the handling 
of proceeds of their life insurance with bank and trust companies as Trustees. It discusses and explains funded and 
unfunded trusts, advantages of insurance trusts, mutual interests of insurance company and trustee, legal aspect of 
insurance trusts, duties of life underwriters and all phases of the question. Specimen trust forms are included, both 
revocable and irrevocable. Your copy of Insurance Trusts, (the price is only $3), should be ordered now from 
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If there is any one thing that may be singled 
out as being of assistance to a debit man more 
than any other, I am constrained to believe that 
it must be conduct. Indeed, conduct is one 
of the very highest forms of art and, strange 
as it may seem, it appears to be a rare com- 
modity. No one, I am sure, would be bold 
enough to question its power of attainment and 
success. As a matter of fact, success is im- 
possible without it. There is perhaps no one 
thing, outside of downright honesty, that can 
contribute so much to the success of a debit 
man as a fine manner, courtesy and gentleman- 
liness. 


Manners Herp Mucu 

Other things being equal, of two applicants 
for the same position, the one with the best 
manners and who acts more as a gentleman, 
will invariably get the appointment. First im- 
pressions are everything. There can be no 
doubt about that. The man who presents the 
“best front” at the first interview, may not 
be the most efficient, but you can usually be 
sure of the fact that he will get the job while 
the man who has not acquired, and who is not 
acquiring, the fine art of conduct, will be seek- 
ing elsewhere. A rough, rude, coarse manner 
creates an instantaneous prejudice, closes hearts 
and bars all doors of entrance to the interest 
and attention of the would-be policyholder. 
The language of the face and manner are but 
the short-hand of the mind, which any ohe can 
instantly read. You can read character from 
the face as well if not better than most any 
other way unless it be from experience. Debit 
men should be adept at this feature of human 
conduct because they have so many others to 
read from. If. any one should appreciate the 
value of conduct as contributing to one’s suc- 
cess, it should be the debit man, who has so 
many opportunities for observing its value to 
him. Make use of conduct on the debit. 

Fine manners coupled with a pleasing physi- 
cal appearance and ability and energy are per- 
haps the greatest blessing that any salesman 
could possess. There can be no doubt but that 
a combination of these things will make a man 
successful if he follows them to their logical 
conclusion. The debit man who has a com- 
manding appearance, knows his business, and 
has the energy to express that ability in terms 
of action that can be felt will always make a 
good debit man. Even that is not absolutely 
necessary. In other words, any debit man 
does not have to be handsome from a physical 
standpoint to be a success. If that were true, 

















The Value of Conduct to the Debit Man 


By Writiam C. Morton 


Registrar, Life and Casualty Insurance Company of Tennessee, Nashville 


there are any number of men who would be 
ineligible to success. Just bear in mind that 
fire manners with an ugly face and a deformed 
body, are an infinitely greater factor in win- 
ning one’s.way in the insurance world, than 
a beautiful face and a perfect physique with 
bad manners. Ugliness is no bar to greatness. 
If so, Italy would have been deprived of the 
great mind that was Savanarola’s. If it were 
essential to success, what would have become 
the destiny of Abraham Lincoln, the Great 
Emancipator of human slaves? Fine manners, 
a pleasing countenance, a pleasant and adapt- 
able disposition are the things that count. “Po- 
liteness is as natural to delicate natures as per- 
fume is to flowers.” Remember that. 


Wuy Conpucr Is Important 

To prove that conduct does mean a great 
deal to a debit man, just think a little of this 
situation: How many people are there whom 
you know who will go out of their way to an 
inferior store to get perhaps inferior articles, 
for no other reason than that they get courtesy 
and kindness and are aware of the fact that here 
is some one whp is anxous and willing to ren- 
der a willing service. In other words, their 
wares may not be as good, but you can see that 
they enjoy serving you. People like to deal 
with a polite and obliging salesman. That is 
just another way of selling yourself to the 
public. 

Your policyholders must learn to appreciate 
your value to them. In other words, you must 
make yourself so essential to their well being 
from an insurance standpoint that they will put 
themselves out of the way to see that you get 
to supply all their insurance needs as they arise. 
The debit man who so sells his services to the 
public can rightly call himself a “Successful 
Debit Man.” Everybody hates snobbishness 
and impoliteness and no one likes to be snubbed. 
Many large firms owe their success or failure 
to the manner in which their patrons are treated 
by their own salesmen and employees and there 
are many proprietors of establishments who neg- 
lect this most important of all business fea- 
tures. Kindness has never lost a sale and never 
will just simply by being kind. It is said that 
when old Zachariah Fox, the great Liverpool 
merchant, was once asked to give the secret of 
his success as one of the world’s commercial 
leaders, he replied: “Friend, by one article 
alone, in which thou mayest deal, if thou pleas- 
est—civility.” His success was sufficient 
authority for the good advice offered. 
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An ILLUSTRATION 


One of the best illustrations of this type of 
man that I have ever run across is an American 
who found himself living at an early age in 
the Green mountains. Having lived there un- 
til he was twenty years of age, he never became 
discouraged. Debit men should resolve to let 
nothing daunt them. This mountaineer found 
himself in a small town of Illinois friendless 
and lonely but he never let that discourage him. 
He was determined to let nothing discourage 
him and when you find a man of that type, you 
may rest assured that he will rise to the front 
ranks of his calling. With only a few pen- 
nies in his possession, and no clothes but those 
he wore, he happened to impress an auctioneer 
with his pleasing manner and his fine person- 
ality and was given a job at $2 per day while 
the sale should last. To show his determina- 
tion, he worked so hard and was so cheery, 
that the people who lived in the village were 
completely won by his sunny disposition. They 
thought so much of him that they decided they 
must keep him and so employed him to teach 
the village school. During his leisure hours, 
he studied law and at the age of twenty-one, 
opened a law office, and began work as a law- 
yer. Now just watch how remarkable his rise 
in the business world is. He immediately be- 
came prominent, rising to membership in the 
Illinois Legislature, to Secretary of that State, 
and then to a judgeship of that State. After 
three years’ service there, he was elected to 
Congress, where he remained as Senator and 
Congressman the rest of his life, and talented 
though he was, it was his genial, pleasant man- 
ner that made Stephen A. Douglas so great a 
man. Debit men, ask yourself this question and 
demand an answer: If a genial and pleasing 
disposition will carry a man from almost a 
penniless position in life to almost the great- 
est position in the gift of the American people, 
what will it not do for you? 


Be WILLING TO PLEASE 


The man who succeeds in any calling is not 
always the shrewdest, or even the most labori- 
ous, but he is almost invariably one who has 
shown a willingness to please and be pleased, 
who has responded to the advances of others, 
not now and then, with a little conscious effort, 
but heartily, through nature and habit both, 
while his rival has sniffed and frowned and 
snubbed away every helping hand. The man 
who bites the hand that is feeding him is of all 
people the most ungrateful and, to my mind, 






the most despised. Be grateful to every man 
who strives to help you be a better man on the 
debit and off it. Even the most common people 
can sometimes give us very precious and golden 
advice. Do not spurn the help of any living 
soul. 

It is said that General Robert E. Lee was 
once on his way to Richmond, and was seated 
in the extreme end of the railroad coach when 
a very humble and old country lady entered 
and passed by all the seats occupied by men, 
no one offering her a seat. When she came 
to General Lee, he immediately arose and of- 
fered her his seat. Instantly, a half dozen 
men arose, and almost in unison said: “Gen- 
eral, will you not have our seat?” To show 
the way in which the General regarded conduct 
as one of the greatest of all arts, it is noted 
that he replied, kindly: “No, gentlemen, if 
there was no seat for this old lady, there is no 
seat for me.” It is said that it was not long 
until the car was almost empty. It was evi- 
dently too warm to be comfortable. General 
Lee, by that one act of his life, did more to 
preach the gospel of kindness and considera- 
tion for others by his unselfishness than per- 
haps could have been done in any other way. 

You do not always have to “preach” insur- 
ance to people to show them the value of it and 
to show that it is a modern-day necessity, but 
it can be done many times by demonstrating 
the thing in a more concrete way. For in- 
stance, the next time you have a claim of any 
kind, show the original check to a number of 
your policyholders on your way to the home 
of the claimant and you have done more to con- 
vitrice people of its value than could perhaps be 
done in any other way. Demonstration is the 
thing that counts. Assertion is worth very lit- 
tle of itself, but when you are able to demon- 
Strate its value as well, you may rest assured 
that you are “arriving” at the station called 
success. In other words, service is the great- 
est of all words that can be used with con- 
duct and the very highest form of conduct is 
to give the service that you are expected to 
give with a smile. 


SERVE YouR POLICYHOLDERS 


Make your policyholders really know that 
what service you render them is not a matter 
of plain duty but also a rare privilege. No man 
should ever begrudge the payment of a just 
debt. On the other hand, he should regard it 
as a most rare privilege. The debts that a debit 
man accumulates as the representative of the 
company that gives him his bread and butter 
are those little things that cost nothing to 
acquire and yet, to the debit man, are price- 
less in value. Render to every policyholder 
and individual his due. Lord Chesterfield de- 
clared that it was his manner, irresistible either 
by man or woman (especially by the latter), 
that made the fortune of the Duke of Marl- 
borough. “There is no policy,” said Lord 
Lytton, “like politeness; and a good manner is 
the best thing in the world, either to get one 
a good name, or to supply the want of one.” 

To many, politeness is only intended for 
children and young people. Nothing is farther 
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from the truth. It should not only be used by 
the young, but should be used by grown people 
as well. In fact, it is a key that ali should 
use. “Sir,” exclaimed Doctor Johnson, “a man 
has no more right to say an uncivil thing than 
to act one; no more right to say a rude thing 
to another than to knock him down.” Pretty 
strong language, eh! Yes, but it is true. Lord 
Chesterfield does not exaggerate when he says 
that the art of pleasing is, in truth, the art of 
rising, of distinguishing one’s self, of making 
a figure and a fortune in the world. 


History furnishes some wonderful examples 
of the value of conduct and the lessons they 
teach should be of inestimable benefit to every 
debit man. The debit man, of all men in the 
world, should learn its value.. I would, there- 
fore, suggest that you think a little on what 
these mien have done: 

James Monroe was called, even in his own 
time, “A Gentleman of the Old School.” There 
is no greater compliment than that to any 
individual. To say that one is of the old school, 
to me, means that he has those characteristics 
that. will never grow old. 

Henry Clay was said to be able to make the 
most engaging and polite bow of any gentle- 
man of his age. Politeness pays. 

Andrew Jackson was rough in his manners, 
but he could be, and was, polite when he 
pleased. He was always extremely courteous 
to ladies. Many times under the rough sur- 
face are the best diamonds. 

Duke Talleyrand owed his success in life, to 
no small extent, to the uniform courtesy with 
which he treated every one. 

General Green had the reputation of being the 
most polite man in all the Revolutionary War, 
and that of itself is indeed no small honor. 

The great Goethe’s manners were simple and 
unaffected. He greeted all men as his equais 
and delighted every one whom he met. It is 
said that when he entered a restaurant, people 
would lay down their knives and forks to ad- 
mire him. 

These illustrations of the value of conduct, 
proper conduct, could be multiplied many fold, 
but from the few that have been given, it is 
evident that the conduct of the agent in his 
intercourse with humanity will largely deter- 
mine his success or failure in this life. At any 
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rate, it should be borne in mind that though it 
may be true that the friendship of a great man 
is the gift of the gods, that yet we have the 
consoling thought that it can be acquired and 
should be. Check up on yourself and see how 
well you are measuring up with the rest of 
the world. Mrs. L. M. Child has been cred- 
ited with the following sublime truth, which I 
wish to commend to every debit man: “In 
politeness, as in many other things connected 
with the formation of character, people in gen- 
eral begin outside when they should begin in- 
side; instead of beginning with the heart, and 
trusting that to form the manners, they begin 
with manners, and trust the heart to chance 
influence.” 
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When the Agency Fails to Make 
A Satisfactory Increase 


By Wi1tt1AM THORNTON 


In seeking to ascertain the underlying reason 
why a district agency fails to make a better 
showing in net increase, district managers, and 
even some home-office supervisors, occasionally 
fail to reckon with a factor which is para- 
mount, if remote, and therefore obscure. 


WHEN Resutts Are Not SATISFACTORY 


When results are unsatisfactory, inquiry gen- 
erally directs itself towards local industrial and 
business conditions, or the executive ability of 
the district manager and his assistants, the per- 
sonnel of the agency corps, or the number of 
finals the office has suffered. All of these things 
are very important, and unquestionably reflect 
themselves favorably or adversely, as the case 
may be, in the amount of increase made. Re- 
gardless of the prevailing economic situation, 
or the character of the agency staff, or whether 
the district has lost few or many of its agents, 
its success or failure hinges to a large extent 
on the size of the debits. And this is very 
frequently the cause of some of the other 
causes to which poor results are attributed. 


THe Limit or Eacu Desir 


A district manager who has spent some thirty 
years of his life in the business, and whose 
ample experience is supplemented by his ob- 
seryation during this period, recently, said to 
the writer that in his opinion no debit should 
be larger than $160, that often it was highly 
desirable to have smaller debits than this. 

I do not know this man’s reason for setting 
an arbitrary limit. However, the theory that 
there should be a reasonable limit to the amount 
of the debit seems thoroughly sound. 





The Verdict 


Your success as an underwriter de- 
pends upon the verdict brought in by the 
greatest jury in the world—the American 
public. For seventy-six years the Mas- 
sachusetts Mutual has been building up | 
a nation-wide reputation. Its friends 
are everywhere and are ever ready to 
testify to the efficient service that it 
always renders. There is no _ better 
company to buy from and none better to 
represent in the Field. 


JOSEPH C. BEHAN, 
Superintendent of Agencies 


MASSACHUSETTS MUTUAL LIFE 
INSURANCE COMPANY 


SPRINGFIELD, MASSACHUSETTS 


More than a Billion and a Half 
of Insurance in Force 














Low ARREARS IMPORTANT 


It is rare that one encounters the combina- 


tion of a very large debit, compactly built— 
that is, not scattered—with the majority of the 
policyholders paying every two weeks or once 
a month, a large percentage of advance pay- 
ments, and low arrears. This is the idea tow- 
ards which every agent should be taught to 
strive, but what a distance ahead many a poor 
fellow has to travel in order to approach it, 
when he is first assigned to a debit! 

If the account is large and the policyholders 
are scattered, a disproportionate amount of 
each week will be required for collecting pre- 
miums and accounting work at the office, as 
well as for performing such incidental duties 
as settling claims, and making back calls, which 
cannot always be avoided. This curtails the 
time which might be devoted to writing new 
business. It is very difficult under such circum- 
stances for the agent to reduce his arrears, 
and if they happen to be large when he first 
assumes the debit, his problem becomes in- 
creasingly difficult from the very outset. 


How Assistants ARE AFFECTED 

Furthermore, the assistants are severely ham- 
pered when they are required to supervise a 
staff of agents with excessive debits. A longer 
time is required for the periodic inspections, 
and this in some cases of necessity reduces the 
frequency of inspections, and, above all, ren- 
ders it almost impossible for the assistant to 
introduce properly the new agent to his debit, 
and to give him the initial training he requires. 
Even the old agents are deprived of that close 
co-operation between assistant and agent which 
is essential to obtaining a good volume and 
grade of new, business. 

New agents, and sometimes veterans, become 
discouraged by lack of success, and finals fol- 
low. New men must be obtained and broken 
in, and all the while the district’s increase 
dwindles, the circle returning to its starting 
point, the unwieldy debit. It is here that the 
root of the evil often lies deeply embedded. 


It’s What You Are That Counts 

Neither the elements that make men great 
nor their.chemistry have changed for centuries. 
What you do and what you say are only daily 
reflections of the inside dimensions of the man. 

That this will probably always be so is 
encouraging to all of us and prompts the repeti- 
tion of the words of him whose greatness was 
exceeded only by his simplicity. 

Abraham Lincoln in 1851 is credited with 
writing a letter which lays bare elements which 
will undoubtedly always be the subject of men’s 
minds and pens. 


“Dear Brother: When I came into Charles- 


ton day before yesterday, I learned that you 
are anxious to seli the land where you live 
and move to Missouri. 


I have been thinking of 
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this ever since, and cannot but think such a 
notion is utterly foolish. What can you do 
in Missouri better than here? Is the land any 
richer? Can you there, any more than here, 
raise corn and wheat and oats without work? 
Will anybody there, any more than here, do 
your work for you? 

“If you intend to go to work, there is no 
better place than right where you are; if you 
do not intend to go to work, you cannot get 
along anywhere. Squirming and crawling about 
from place to place can do no good. You have 
raised no crop this year; and what you really 
want is to sell the land, get the money, and 
spend it. Part with the land you have, and, 
my life upon it, you will never after own a 
spot big enough to bury you in. Half you will 
get for the land you will spend in moving to 
Missouri, and the other half you will eat, 
drink, and wear out, and no foot of land will 
be bought. 

“Now, I feel it my duty to have no hand 
in such a piece of foolery. I feel that it is so 
even on your own account, and particularly on 
mother’s account. The eastern forty acres I 
intend to keep for mother while she lives; if 
you will not cultivate it, it will rent for 
enough to support her—at least, it will rent 
for something. 

“Now, do not misunderstand this letter; I 
do not write it in any unkindness. I write it 
in order, if possible, to get you to face the 
truth, which truth is, you are destitute because 
you have idled away all your time. Your 
thousand pretences for not getting along bet- 
ter are all nonsense; they deceive nobody but 
yourself. Go to work is the only cure for your 
case.” 

The moral is plain! 

—Conmutopics. 


C. W. Hall Made Montana Deputy 
George P. Porter, State Auditor and Com- 
missioner of Insurance for Montana, has an- 
nounced the appointment of C. W. Hall as 
Deputy Insurance Commissioner, succeeding C. 
J. McAllister, whose resignation became effec- 
tive on July 1. 
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T. J. McCOMB 
CONSULTING ACTUARY 
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F. M. SPEAKMAN, C. P. A. 
CONSULTING ACTUARY 


BURNS & SPEAKMAN, Certified Public Accountants 
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JAMES H. WASHBURN, F. A. I. A. 
CONSULTING ACTUARY 
LIFB eNSUR ANCE —Ocdinny, Intermediate, Group, 
é » Industrial and Special Classes be 
WORKMEN'S COMPENSATION ™ 
Advice on Domestic, Tropical and.] 
mieTropical Business 
—. Cable Address: Gertract, New York _ 


ROADWAY NEW YORK CITY 
Room 101 Memorial Bidg., Nashville, Tenn. 





ABB LANDIS 
CLARENCE L. ALFORD 
Consulting Actuaries 


INDEPENDENT LIFE BLDG. 
NASHVILLE, TENNESSEE 








L. A. GLOVER & CO. 


Consulting Actuaries, Life Insurance 
Accountants, Statisticians 


29 South La Salle St., Chicago 











HAIGHT, DAVIS & HAIGHT, Inc. 


Consulting Actuaries 
FRANK J. HAIGHT, President 
INDIANAPOLIS 


Omaha Denver 
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E. H. BURKE & COMPANY 


INSURANCE COUNSELORS AND ACTUARIES 
37 W. Van Buren Street 


EMPIRE INSPECTING AND ADJUSTING CO 


SPECIALIZING IN FIRE AND CASUALTY 
INSPECTIONS AND ADJUSTMENTS 
FOR COMPANIES 


314 McKINLEY B' 0G. BUFPALO, N. Y. 











__ Statisticians 





Underwriters 
Statistical 
Bureau, Inc. 





We render complete statistical service and 
relieve you of the pressure of annual statement 
filing. 

We are also equipped to prepare cancellation 
and reinsurance schedules, or handle any job 
where the use of tabulating machines or comp- 
tometers is desirable. eae 


Phone: BEEKMAN 1461 
81 Fulton St. New York City 














THE GERMAN OFFICES 1926 { 
LIFE TABLES 


An English edition of The German [ 
Offices 1926 Life Tables, prepared by f 
the Association of German Life As- 
surance Companies, has been issued 
by the German Society for Insurance 
Science. The contents of the 1926 
Life Tables are shown by the follow- 
ing chapter headings: 
I. Introduction. 


II. The Construction of New Mortality , 
Tables by the Association of } 
gaa Life Assurance Compa- 
nies. ] 


Til. Aggregate and Select Tables. 
Their Nature and Their Value 
in Practice. f 


IV. Arrangement of the Tabulated 
Functions for the Final Life 
Tables, 


Exposed to Risk and Deaths for 
Every Entry Age and Duration. 

The Aggregate Life Table. Ele- 
mentary and Monetary Fune 
tions 4 Per Cent. 


VII. The Select Life Table. Elementary 
and Monetary Functions 4 Per 
Cent. 


The German Offices 1926 Life Tables 
may be obtained through The Specta- 
tor Company at $8 per copy. Actuar- 
ies and the actuarial departments of 
life insurance companies will doubtless 
desire to add this publication to their 
insurance libraries. 


THE SPECTATOR COMPANY 
CHICAGO NEW YORK 
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July 28, 1927 


THE SPECTATOR 


INDUSTRIAL INSURANCE SECTION 


PRUDENTIAL: NOTES 





Appointments. and Changes in = the 
Field 





W. B. PATTERSON TRANSFERRED TO 
SPRINGFIELD, OHIO 





Move Necessitated by Retirement of 
Superintendent J. C. Ludman—Holders 
of Production Records 


The Prudential Insurance Company of 
America, Newark, has announced that Super- 
intendent Walter B. Patterson, formerly of the 
Mansfield, O., district, has been transferred in 
that capacity to take charge of the Springfield, 
O., district. 

The transfer of Superintendent Patterson to 
the Springfield district was caused by the 
vacancy resulting through the retirement of 
Superintendent J. C. Ludman, who recently 
closed active service with the Prudential. 

Superintendent Ludman had been a most 
valued Prudential representative and is widely 
known and acknowledged not only for the 
creditable character of his work, but also as a 
personality of sterling qualities. He started as 
an agent at Zanesville, O., on July 22, 1895, and 
also had assistancy experience at that point, 
from which he received promotion to superin- 
tendent on July 25, 1898, when he assumed 
charge of the Chillicothe, O., district. He was 
subsequently transferred to the Springfield, O., 
district on January 12, 1901. 

Superintendent Patterson was appointed an 
agent at McKeesport, Penna., on February 17, 
1909, and was promoted to be an assistant 
superintendent at Charleroi, Penna., on July 4, 
1910. He was made superintendent at Mans- 
field, O., on April 21, 1919. 

Agent George P. Gerfin, of Niagara Falls, 
N. Y., has been promoted to the position of 
assistant superintendent at Lockport, a de- 
tached assistancy of the above district. His 
appointment became effective July 11. 

Mayer Rotstein, an agent with the Chicago 
Number 12 district, is to be commended’ upon 
his splendid record in the ordinary department. 
In addition to leading the entire agency force 
of the division he ranks high among the lead- 
ers of the company. This splendid demonstra- 
tion is the result of untiring effort. 

David E. Gray entered the service of the 
Prudential early in 1924 and immediately gave 
evidence of superior ability, which he continued 
to display so abundantly that when the com- 
pany added another assistancy staff at Pitts- 
burgh Number 5, Mr. Gray was elevated to the 
post of assistant. superintendent. 

Thomas J. Duffy, agent at Pittsburgh Num- 
ber 1, was recently received into Class “E” of 
the Prudential Old Guard. Mr. Duffy has 
been a prominent member of the district year 
after year, and has earned the good-will of his 
fellow workers and policyholders by reason of 
his courteous and helpful attitude. , 

Agent Ralph M. Lee has been appointed to 
the position of assistant superintendent in the 
Syracuse Number 1 district. He receives this 
advancement in the same district where he has 


been connected as an agent and his experience 
and ability to write business fully equip him 
to handle the new position. 

Clay W. McIntire, assistant superintendent 
at Springfield, O.; has been promoted to be 
superintendent at Mansfield, O. Mr. McIntire 
entered the Prudential’s employ on June 5, 
1916, as an agent, and on April 1, 1918, was ap- 
pointed assistant superintendent, in which capac- 
ity he operated until this recent promotion. 

The following are interesting Prudential pro- 
motions and transfers: 

Bernard F. McDonald, agent at Union City, 
promoted to assistant superintendent, same dis- 
trict. 

Edward Sommer, agent Hoboken district, 
promoted to assistant superintendent, same dis- 
trict. 

August Gruner, assistant superintendent Ho- 
boken district, promoted to superintendent; ‘same 
district. 

Thomas S. Husk, superintendent Hoboken 
district, transferred to. Kansas City Number 3 
district. 

How to Get Suggestions from Employees 

The essentials of a successful employees’ sug- 
gestion system are the active co-operation on 
the part of department heads; publicity that 
keeps the plan before the employees; a clean-cut 
statement of purposes and details of the plan; 
an easy method for submitting suggestions, im- 
mediate acknowledgment of the receipt of sug- 
gestions; a fair unbiased method of judging 


then; a satisfying statement of reasons for re- 
jecting them and adequate rewards for accepted 
suggestions. These essentials are outlined in a 
report just issued by the Policyholders Service 
Bureau of the Metropolitan Life Insurance 
Company, New York. 

Suggestions from the workers, ideas that 
mean more money for both employer and em- 
ployee not only indicate a progressive organiza- 
tion but also contribute to financial success. 


SAVINGS: TOTAL $24,696,192,000 
46,762,240 Have Banking Accounts in 
This Country 

Figures recently compiled and published in 
the annual report of the National Thrift Com- 
mittee show that there are now 46,762,240. per- 
sons in the United States with savings accounts 
amounting to $24,696,192,000, or an average of 
about $211 for every person in the country. 
The last year witnessed a growth of about $1,- 
500,000,000 in these accounts with less than 
3,000,000 added depositors. 

Current plans of the National Thrift Com- 
mittee have provision for educational work 
especially applicable to the banking field, which 
should result in an even better record for 1928. 
This material, which has been prepared under 
the guidance of a commission of practical bank- 
ers, will be available for general use by October 
of this year. It will signalize an important 
turning point in the history of the thrift move- 
ment by making available a system of organ- 
ized thrift education. 
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“VYyype, s** WHAT, NO-PROSPECTS/ 
ns DID YOU EVER TALK TO THESE MEN!’ 
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Fifteen Thousand Opportunities 


“Sales Promotion Division, Agency Dept., 
Union Central Life Insurance Co., 
Cincinnati, Ohio: 


“On Monday Mr. A. H. H. received the 
booklet ‘How I Solved the Life Insurance 
Problem.’ Monday night he read the 
booklet carefully. Tuesday morning he 
came into our office and took out an addi- 
tional $5,000 policy.’ 


This letter from one of our Texas agents is 
one of many similar communications we have 
received during the last two months, telling 
of actual results from the Union Central’s 
1927 circularization campaign among old 
policyholders. 


Two hundred, sixty thousand Union Central 
policyholders were circularized with a letter 
offering one of our new booklets. Fifteen 
thousand replies were received and more are 
coming in every day. 


While the chief purpose was to offer service 
to our policyholders, our agents have fol- 
lowed up these fifteen thousand leads with 
astonishing success in writing new business. | 


—Just one more of the Home Office enter- 
prises which help swell the monthly commis- 
sion check for Union Central agents. 








THE 
UNION CENTRAL 


Life Insurance Company 
Cincinnati, O. 


Founded 1867 JOHN D. SAGE 


President 




















THE HOME LIFE 
A COMPANY OF OPPORTUNITY 












In a recent letter to the Agency Force Ethel- 
bert Ide Low, President of this Company, said: 





“I am ambitious that this Company 
shall not only give to its policyholders 
the ultimate in life insurance service, 
but that it shall be a good Company 
to work for. I want it to offer to the 
men and women associated with it the 
widest scope for the exercise and de- 
velopment of their abilities and the 
opportunity to go just as far as those 
abilities and their ambition will carry 
them.” 












On agency matters address 


JAMES A. FULTON 
Supt. of Agents 


HOME LIFE INSURANCE COMPANY 
256 Broadway, New York 
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FIRST AID 


Every experienced life underwriter realizes that the 
greatest first aid in selling life insurance is a line of 
policy contracts that really sell themselves. 


The International Life Insurance Company offers 
the Life man a line of policy contracts that are un- 
excelled—all the usual forms in Participating, Non- 
Participating, Group and Association plans, and a 
complete line of Juvenile policies. 






Even our competitors recognize our Juvenile policy 
as one of the best sellers on the market. 






Have you ever heard of our Standard Special Policy? 
It’s a gem. Write us for information. 






“A Company Willing to Pay the Price 
Required to Give Service” 


INTERNATIONAL LIFE INSURANCE CO. 
ST. LOUIS, MO. 


W. K. Whitfield, President. David W. Hill, Vice-President 
W. F. Grantges, Vice-Pres., and Gen’l Mgr. of Agents 



























